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CAR MAKERS 
KEEP OUTPUT 
ON UPGRADE 


Find No Necessity 
Reducing Schedules 


For April 
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VAUX-HALL OUTPUT 
NOW 65 CARS DAILY: 


tacwivabion is groducinn 
65 cars a day at its Grand Rapids 
plant. Delay in delivery of materi- 
als has prevented a higher rate of 
| operations, but a considerable in- | 
| crease in production is likely in the | 


for next ‘few weeks. An early produc- 


| tion rate of 100 cars a day is looked 
|for at the company’s Oakland, Cal., 


plant, which opened April 15. 


‘H. K. CHAMBERS HEADS 


this | 


month coming up to expecta- | 


tions, automobile manufac- 
turers 
sity for reducing their produc- 
tion schedules as set at the be- 
ginning of the 
there is every indication, ac- 
cording to reports from vari- 
ous automotive centers, 
the April output will 
the 325,000 estimated early in 
the month, 
This total 
the estimated total 
March, an upturn of 
Such a gain would be somewhat 


greater than the. mormal seasonal 
peaeit in Jp over March. Usual- 


would compare with 
of 286,000 in 
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have found no neces- | 
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that | 
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DETROIT DEALERS; 


NEW YORK, 


SALES AIDED | 
Sadi din te ia 8in| 


ABBOTT ADVANCED 


Detroit, April 20.—H. K. (Dick) 
Chambers was elected president of 
the Detroit Automobile Dealers’ As- 
sociation, by the newly elected board 
of directors, following the annual 
meeting of the membership. 

Charles Abbott of Vanguard Mo- 
tors, Inc., was advanced from the 
secretaryship to the vice-presidency; 
John F. Evans of Seebaldt-Evans 
former treasurer, was 
Secretary and Richard A. 
Cott of the Cass Motor Sales was 


|named treasurer. 


13 per cent. | 
| Thomas 


the result ‘that the April Seoduction 


Shows only a slight gain over the 
preceding month, ranging from 
to 10 per cent. 

The greater than normal gain in 
production in April of this year 
over March is due in large part to 
the fact that there was very little 
Stocking of new cars in the first 
quarter of this year above the 
actual needs of the retail dealers 
for deliveries to purchasers. 

An output of 225,000 in April 


(Continued on Page 6) 
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The remaining five directors are: 
Walker, Walker Motors; 
Herbert A. Buchbinder, Buchbinder 


willien Company; John W. Neumann, 


Ww: .P._V. Neumann & Sons: 
Ch s. B. Brady, Olds “Motor 
Works; Peter J. Platte, Platte Motor 
Platte replaced the retir- 
ing president, Bruce R. Dodds, as the 
representative of the Ford dealers 
on the board, the other members 
being re-elected, 

In addition to the routine of the 
annual meeting and the reports of 
the officers and directors, the mem- 
bers heard an address by Glenn W 
Watson, inventor of the Watson- 
graph or wireless typewriter and an 
explanation of the changes made in 


(Continued on Page 6) 
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Late News Flashes 


Cincinnati, O 


. April 20.—It was announced here today 


that the Indiana Lamp Company and the Corcoran Lamp 


organization had formed a merger, 


the new company to be 


known as the Corcoran- Brown Lamp Company, 
> 


at 


Detroit, Mich., 


April 20.—The formal opening of Fire- 


stone’s Super-Service station at Vernor Highway and Trum- 


bull Avenue took place 


Saturday. . The new plant is glass 


enclosed on three sides, has a capacity for fueling 300 cars 


an hour and 100 cars a day 


san be washed and lubricated. 


A vulcanizing plant extends the entire length of the build- 


which occupies 
way 


ing, 
cessory 


an entire block. 
is handled and all sorts of 
except repair work on the cars themselves. 


Everything in an ac- 
service rendered 
It is said that 


this brings Firestone Detroit investment up to $1,000,000. 


Trenton, N. J., heath 20.—Single- track trolley line con- 


necting 


Trenton and Camden will be replaced by 15 auto- 


mobile buses of Public Service Co-ordinated Transport on 


permission of New Jersey 


Public 


Utilities Commission; 


passing through Florence Township, which refused permis- 
sion for change, buses will be locked and no passengers 
taken on or dropped, leaving the town without public service 


transportation. 


4: 


New Haven, Conn., 


* 


# 


April 20.—Professor Irving Fisher's 


index of wholesale commodity prices re week ended April 


17 declined to new low of 74.6, against 7 


Service That Satisfies Sells 


.2 week ago. 


wi . 2 ar Sé Ss ; — 
ill produce marked sales in |ern District of New York has re- 


iswung 


SPRING SHOW 


Displays by 600 Dealers. 
Bring 21 Per Cent. 


Increase 


j 
| 
| 
1 


| 
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HICAGO, April 20.— 

the spring automobile! 
showing, in which 600 Chi- 
cago dealers, distributors and 
branches are participating, | 


creases over and above the ex- | 
pected seasonal gains, was the | 
prediction today as the event | 
into its second and 
final week. 

Unofficial estimates were that 
during the first week of the show- 
ing, April 12 to 18, sales ran at least 
21 per cent. ahead of the preceding | 
week, while they were over 50 per 
cent. better than the corresponding | 
week in March. In addition to the 
steady campaigning on the part of | 
Sales forces and the constant re- 


| Minders and reasons in the news- | 


papers, over the radio, on billboards 
and through dizect mail matter, the 
weather has broken just right to! 
make the event an unqualified suc- 
cess 

The newspapers have been chiefly 
employed to carry the message of 
the spring showing, and there is no | 


(Continued on Page 


SALES OF 17 CARS 
IN WAYNE COUNTY 
EXCEED YEAR. AGO 


April 20 


4) 


Seventeen 
automobiles registered in 
(Detroit) for first 15 
days of April totaled 2,664, against 
4.520 in the corresponding 15 days 
of April, 1930. Excluding Ford the! 
other makes totaled 1,433, against 
1,709 in corresponding period of 1930. | 
Four companies sold more cars than 
in same period a year ago suick 
122, against 119, Cadillac 29, against 
28. Chrvsler 92, against 66 and Dodge 
110, against 56 | 


"TODAY 


Sparks from Detroit 
De Soto dealer gives its busi- 
ness receipe . Page : 
Unique automotive “ad” copy 
that carries appeal Pa 
Editorial: “Wage Rate Main- 
tenance” ; Page 
Calendar of coming events. .Page 
Stunts help New Jersey dealers 
to sell used cars . ra 
Engineering News Pages 8, 
Chevrolet sales in South yp 
sharply last month .... Page 10 
New profits in delivering build- 
ing materials Page ll 
REFERENCE TABLES 
Major specifications and me- 
chanical details of passenger 
Pages 6, 7 
, Cumulative March new commer- 
cial car } registrations Pages 10, 


Detroit, 
makes of 
Wayne county 


Page 


> 


ge 


re 5 
gt 


9 


11 


} vent 


| was 
Hammond 
ing shims were manufactured by the 


pe for ‘This 


ery Beanch of the Industry 


/Automotiv a: aily New : 


TUESDAY, , APRIL 21, 19: 


NTIL further notice 


all mail for the ad- 
vertising department of 
Automotive Daily News 
should be addressed to 
350 Hudson St., New 
York city. The tele- 
phone number is Canal 


6-1000. 


G. M. AND LAMINATED 
SHIM WIN VICTORY 
IN PATENT CONTEST 


New York, April 20.—The United 
States District Court for the South- 


cently rendered a decision sustain- | 
ing the claims of the Short Patent | 
No, 1,383,035, calling for a babbitt- 


faced shim with the babbitt facing | 


firmly interlocked and embedded on 


| the body portion of the shim. 


This shim was developed to pre- 
oil leakage in split bearings | 
with the advent of forced feed lub- 
rication and enabled the motor 


manufacturers to position the bab- | 
directly 


bitted face of the shim 
against the shaft to prevent leak- 
age of oil past the shims without 
fear of scoring the shaft. 

The patent was issued to Charles 
Reuben Short, a research engineer 
for General Motors Corporation, on 
June 28, 1921, after an interference 
proceeding in the Patent Office. 

The plaintiff, Laminated Shim 
Company, Ine., is the exclusive 
licenseee of the General Motors 
Corporation in the manufacture 
and sale of babbitt-faced shims and 
represented in the suit 
& Littell. The infring- 


National Motor Bearing Company 
of San Francisco, Cal. 

The court in passing on the valid- 
ity and infringement of the patent 
said: 

“Short 
could be 
its edge 
in continuity with the bearing 
face of the bearing members. He 
pointed out that a shim might be 
made of two parts permanently 


proposed a shim, which 
so fitted in bearings that 
would fit against the shalt, 
sur- 
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‘APRIL SALES © 
CHEER TRADE; 
MANY GAINS 


Field Reports Reveal Good 
Progress by Entire 
Industry 


| 


| 
By CHRIS SINSABAUGH 
D ETROLT, April 20.— 
Around the first of the 
‘month the industry talks pro- 
{duction, telling how many 
cars were manufactured in 
the preceding thirty days and 
estimating what can be done 
in the present month. After 
| that the talk is all about sales. 
the middle of the 
| month, which means just now, 
reports from the field as to 
‘deliveries made in the first 
week or ten days begin com- 
ing in. 
| After all, it 
much as actual sales in which we 
are most interested, and last week 
well demonstrated this. As we write 
this, we have before us reports from 
| several of the big factories as to 
April results that prove this month 
is running to form, perhaps better, 
}and that the industry, taken as 4 
whole in excellent shape, all 
things considered. 
Chevrolet hasn't told 
about April business as yet, 
statement issued last week it re- 
| ported how good a month March 
| was in comparison with February. 
The increase of 48 per cent. in actual 
sales, representing 73,628 units, as 
jagainst a March production of 79,- 
| 603, proves that Chevrolet dealers 
are moving the cars instead of st0c,~ 
ing up. It tells, too, why Chevrolet 
| has been leading in registrations, 
Another General Motors unit, 
Buick, is pointing with pride to the 
way its 8-50 the new eight 
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G. M. Truck Starts Output 


Of New Hea 


PONTIAC, Mich., April 20.—Pro- 
duction has been started on two 
new heavy duty models in the four 
to five and one-half ton range, alike 
except in rear axle design which re- 
cently have been added to the Gen- 
eral Motors Truck Company line, it 
announced at the factory here 
today. New economies in purchasing 
and manufacturing have made the 
new trucks values without precedent 
in their capacity range, it was point- 
ed out. 


was 


are full floating 
d1 at $2,565 it is spiral 
and in Model T-55 
reduction type 
eo d 


30th rear axles 
In Model T- 
bevel gear type 
$2,690 it is double 
Prices are for base 
Pontiac 
Primary 
of Model 


if 


chassis 


reduction in the rear axle 
T-55 is through spiral 
bevel gears; secondary reduction 
through herringbone gears. All gears 
are mounted on anti-friction bear- 


vy Duty Units 


axle shafts 
‘num steel, 
Housings 


models 
molybd 
diameter 


In both 
of chrome 
inches in 
are malleable iron 

Powered by the 
Truck six-cylinder 
engine, the two new 
smooth, swift, dependable 
ance to their marked sturdiness 
chassis construction. It is the 
gine adopted for heavy duty four 
years ago, which proving its 
ability in thousands of General 
Motors Trucks every day 

Frames of the T-5l and T-55 are9 
inches deep, pressed from steel 9-32 
inch thick. Flanges are 3's inches 
wide and there are 


ings 
are 
two 


General Motors 
94-horse-power 
models add 
perform- 

yL 
en- 


iive or six strong 
cross members, depending on wheel 
base length The exclusive GMT 
stress absorber in an added feature 
j}of the frames 


Springs match in 


ather parts 


| (Continued on Page 9) 


Dealer—See Page 10 
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- The Fi irst Marmon Si ixteen 


so APRIL 21, 1931 








THE FIRST of the Marmon Sixteens is shown in the accompanying photograph coming off the production 


line at the Marmon Motor Car Company's factory at Indianapolis. 


J. W. Anderson, production manager, is 


shown at the left, presenting the car to Col. Howard Marmon, designer of the machine (center), and G. M. 


Williams (right), 


president of the company. 


Powered by a 200 horse power all-aluminum motor, the Mar- 


mon Sixteen won for Col. Marmon the 1930 medal awarded by the Society of Automotive Engineers for 
the most outstanding development of the year 


WOODWORTH PREDICTS 
BIG AVIATION YEAR; 
INVENTORIES LOW 


Detroit, April 20—Basing his 
epinion on the fact that the goy- 
ernment has already placed more 
than $15,000,000 worth of orders for 
aircraft and that manufacturers ex- 


hibiting at the Detroit 


isfactory sales, 
president of the Ex-Cell-O Air- 
craft and Tool Corporation, pre- 
dicts that 1931 will surpass 1930 in 
the industry by a very considerable 
margin. 

In commenting on the future of 
the business, Mr. Woodworth 
stated: “Our organization manu- 
factures more than fifty precision 
parts for aircraft engines and sup- 
plies parts to all of the larger pro- 
ducers of engines. The fact that 
our business for the first 
months of 1931 exceeded the total 
of all business for 1930 is indicative 
of the trend of the industry. 

“Selling as we do to practically 


e- 


Aircraft | 


show, now in progress, report sat- | 
N. A. Woodworth, | 


two | 


iis pointed out as significant, 


all of the airplane engine manu- 
facturers in the country, our or- 
ders reflect the tone of the indus- 
try better than any one unit. Hand- 


to-mouth buying is the rule among, 


the manufacturers, but this is an 
indication that inventories are be- 
ing kept at a low level and proves 
that the manufacturers are buying 
solely on anticipation of future 
business.” 


BUDD WHEEL REPORTS 


$214,097 FOR QUARTER | 


Philadelphia, .. April 20.—Budd 
Wheel Company reports for quarter 
ended March 31, 1931, 
$214,097 after interest, 
federal taxes, etc.. 
dividends on 7 per cent. 
stock, amounting to $21,360, to 19 
cents a share on 990,675 no-par 
shares of common stock. This com- 
pares with $413,613, or 40 cents a 
share, on 969,428 common shares in 
first quarter of 1930. 

These earnings reflect the conser- 
vative schedules which 
manufacturers have maintained 
during the first part of this year. It 
how- 


depreciation. 


preferred 


QUALITY COMMANDS ATTENTION 


There is nothing finer in interior equipment thon this Clock Mirror Combination 
by JAEGER. The mirror is 8° x 2)4“—longer then the ordinary mirror with greater 
range of vision. Deep bevel. Finest glass. Beautifully finished. Lists ot $17.50. 
JAEGER clocks are regular equipment on Cadilioc, Le Solle, Minerva, Peckerd, 


Hispone-Sviza, lsotta-Fraschini, etc., etc. 


Other Joeger Models $17.50 to $90.00 


JAEGER WATCH CO., INC., 304 E. 45th St., NEW YORK 
E. L. Vail, Vice-Pres. 


net profit of | 


equivalent after | 


automobile | 


ever, that schedules for each suc- 
cessive month this year have in- 
creased, indicating a definite trend 
towards normal production. Sales 
schedules for April are approxi- 
;}materly 15 per cent. in excess of 
March sales. A _ very satisfactory 
business is predicted for the com- 
pany this year based upon the fact 
that 87 per cent. 
being produced are being equipped 
at the factory with steel wheels. 
either wire or disc. The principal 
demand at the moment is for wire 
wheels and in most cases manufac- 
turers are offering wire wheels at no 
extra charge. 


M’CLAREN RUBBER CO. 
INAUGUATES CAMPAIGN 
THROUGHOUT CAROLINAS 


Charlotte, N. C., April 20.—The 
McClaren Rubber Company of 
Charlotte, manufacturer cf Mc- 
Claren tires, has inaugurated a 
sales campaign intended to further 
intensify Carolinians’ interest in 
Carolina-made products, according 
to an announcement 
Eisbrouch, executive 
company. 

In this campaign the McClaren 
organization expects to accomplish 
an increase in sales and operations, 
to make larger purchases of raw 
| materials and to increase the Caro- 
linians’ knowledge of its products. 

The McClaren Company's offi- 
cials are making preliminary plans 
for constructing a new factory here 
\thae a year hence. The start of 
this proposed construction will de- 
| pend to a large extent on the im- 
|provement of the company’s busi- 
| ness, it was explained. 


head of this 


BOSTON-NEW YORK BUS 
RATE WAR IS ENDED 

Boston, April 20.—Ending of the 
bus rate war between Boston and 
New York, and probable establish- 
ment in the near future of a uni- 
form $4 fare by the nine lines run- 
| ning between the two cities. is likely 
| to bring a greater degree of stabili- 
zation in this field than has pre- 
vailed for some time. 


NTIL further notice 

all mail for the ad- 
vertising department of 
Automotive Daily News 
should be addressed to 
350 Hudson St., New 
York city. The tele- 
phone number is Canal 


6-1000. 


i not mean there will not be any 


of all automobiles ' 


made by I.| 


Additions 


* k 


Model 


G. M. Fifth Wheel 


* * 


- other about this 

rumors of factories getting ready to announce their new 
lines, not just new models, along about July or August. But 
all that’s changed now—we are not going to be able to get 
1932 model in midsummer this year. This, though, does 
new models introduced from 
time to time during the 1931 selling season. The N. A. C, C, 
which is designed to confine debuts of complete new 
January, bids fair to hold. But this 


years, time, we used to be hearing 


a 


pact, 


lines to December or 


agreement does not prohibit additions to the present lines. 


* +. * 


Ss" E of these already have been put out and indications 
point to several more coming through within the next 
month or six weeks, additions to present lines, designed to 
catch the fancy of the buying public. In most cases these 
will be either smaller models or a body change. One com- 
pany which brought out a new model only a few weeks back 
is set to spring one this week. Another concern figures on 
an addition to the line in about a month, It also is whispered 
about that there may be an addition to the free wheeling 
brigade, not a complete line, but a single model. It is even 
hinted that Ford may try free wheeling on the Ford. 

Of course, the Ford eight rumor still is very much alive, 
but the wiseacres seem to feel that, even if there is any truth 
in it, such a model will not make its appearance much 
before January. While the Ford Company is not a member 
of the N. A. C. C., still it plays ball with the national organi- 
zation in many ways. It is thought Mr. Ford believes in 
one-time announcements on the part of the industry, in 
which event it is figured that if there is to be an eight it will 
not come for six or eight months. 

* 7 ae 

N announcing a fifth wheel engineered and produced in 
| its own plant for use on semi-trailers, the General Motors 
Truck Company announces that it has reversed conventional 
practice by having the lower wheel fixed and the upper 
rocking. This is accomplished by mounting the upper fifth 
wheel on a trunnion shaft, or tube, so it may compensate 
for a difference in height between tractor and trailer of 
twenty-four inches. The truck springs provide for still 
further variation. A cam at the front, mounted on the 
front cross member of the semi-trailer, limits the movement 
to the upper fifth wheel. 

This upper unit, therefore, when mounted on the lower 
fifth wheel fixed on the back of a tractor, adapts itself to 
any differences in relative position of the two vehicles. The 
two circular bearing surfaces are thus maintained in proper 


contact. 
” ” + 


HIS column conductor, for one, is glad C. A. Blees, 

Oakland-Pontiac sales manager, is back from the three 
months road trip. Often, since show time, he has sighed 
for a Blees to give him columnar inspiration. Blees is back 
in Pontiac. Just now we were shy of material for today; 
lo and behold, along came a Blees statement which analyzes 
present conditions and crystal-gazes the future. 

‘‘American motorists are operating today approximately 
seven million automobiles which are six years old,” he says. 
“These cars cost more to maintain and operate than it would 
to replace them. To borrow an insurance term, their normal 
life expectancy is rapidly approaching zero. Many owners 
are beginning to realize this fact. More will realize it as 
we progress onward through the coming months of good 
driving weather. 

“It is the replacement of these worn out automobiles 
and replacement of all the countless worn out articles among 
|America’s consumer inventory that will bring further im- 
provement in employment. 

“Despite the financial difficulties that continue to beset 
some of her people, America still has more money than she 
ever had before. And within her borders she has 122,000,000 
consumers, constituting a hundred billion dollar market. It 
would appear that those two facts alone provide sufficient 
| material for America to build a solid structure of prosperous 


business. 





De Soto Dealer Gives Its. Business. 


Indianapolis Concern Be-' 
lieves in Advertising| 
Cars and Dealership and 
Backing "Em Up 


T° sell cars today advertise your | 
car and yourself and back up 
your ads with plenty of hard work. 


That is the recipe for securing busi- 
ness during depressions as pre- | 
scribed by Charles M. Maley of 
Jones & Maley, Inc., De Soto dis- 
tributor of Indianapolis. 

Any suggestions coming from 
Jones & Maley concerning the sell- 
ing of automobiles are not merely 
suggestions; they are modern 
methods of merchandising backed 
by an outstanding record in new 
car registrations with each succeed- 
ing year finding the pace a little 
hotter 

Records are made to be broken, in | 
the opinion of Jones & Maley, them- 
selves both young men and master 
salesmen, about whom have been 
gathered more than a dozen others | 
whose willingness to scour every | 
precinct for prospects and willing- 
ness to keep everlastingly at their 
tasks has pushed the organization 
to the front of the price class and | 
kept it there. 

First springing into prominence 

1928. after three or four years 
more or less indifferent success 

ussociate dealers, Jones & Maley 
were a leading factor in putting! 
over the Graham-Paige line here 
during its first year, and, with only 
a converted blacksmith shop in the 
Brightwood railroad yards district 
for a salesroom, delivered 400 new 
cars to customers. 

In 1929 a handsome and modern 
new sales and service building, at 
2421 East Washington St.. was 
leased by the company, which then 
was appointed De Soto distributor 
and immediately that line, formerly 
creating nothing more than a flurry 
of introduction in the local field, 
spurted in sales and was pushed 
high among the leaders with more | 
than 600 new cars registered dur- 
ing the course of the year, suffi- 
cient to carry sixth place, behind | 
Essex, Pontiac and Oldsmobile, all 
then hitting their peaks also - 

Last year, with the list of new cars 
as a whole dropping almost 40 per 
cent., De Soto swept into third po- 
sition and finished the year with 
nearly 500 new cars sold in this 
county, a loss of only 20 per cent., 
and with Jones & Maley delivering 
a large portion of the 204 Plymouth 
cars sold during 1930, it is likely that 
their unit total was again the high- 
est in history. 

Handicapped throughout Janu- 
ary by the lack of availability of the 
new De Soto models, the company 
at once began making up lost time 
when the cars came through from 
the factory, and reported the last 
week in January as the best week 
in the company's time. February 
found the entire staff on its toes, 
and registrations climbed sharply, 
with March bringing a total of 
ninety new cars registered by the 
De Soto organization here, not in- 
cluding a big share of the thirty- 
nine Plymouths listed during March. 

{n third place for the first quarter 
of the year with 160 new De Sotos 
already registered against 138 for 
the same period of last year, De- 
Soto again appears to be licaded for 
a certain high goal here in 1931, and 
the reasons are no mystery to ay- 
one familiar with the methods of 
the local distributors. 

Every salesman is on hand early 
in the morning at his job until late 
at night. This does not c.:clude the 
Management as Mr. Maley, who at 
certain seasons of the year conducts; 
free sales training classes for young- 
Sters aspiring to Selling, presides 
over sales meeting and keeps his or- 
ganization at high selling pitch 
through helpful ideas and sugges- 
tious 

Behind this human effort this 
spring, has been placed a consistent | 
newspaper advertising campaign of 
a ditierent and unusual type. Di- 
rect appeal to owners of De Soto 
cars was made with added induce- | 
ment in trade for new cars which, | 
Mr. Maley claims, is justified by the| 
scarcity of used cars of that make | 
mow on the market. As a result, 
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Unique Automotive ‘Ad’ 
Copy That Carries Appeal 


cAn Open Letter to MR. BADLY BENT 
LaSalle only *2195 


} 
| 
| 


| 


.«.. and General Motors Lends the Money 


( Post-Peante Teenager March t4th, 
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ceapeatabaaitg  wowld more Mttagiy become (he presen’ 
hortsontal condition of my packetheok ful ae for the | 
(a elte—-se 20 tempi me Bot, brothers 

Tour aporebenstrely 

BAOLT BENT 

Marco te 19% 


ROTSTON OADILLAG 1A 2aLLR CO 
Gave sed Fairmont 
Maran 28 


"tiaperge 


“r Badiy Boo or 


demere! Deurery 
Pi theergh, Powrarivasia 
My Very Dew 

Ie addressing you © Genera: Delivery 18 
Hisburge | ear sare thet I will reach af lenet ons of my | 

the grana and mystic lodges of suppleases Le } 

@ be thanks! re net broke 

Can of ine eratifyiag featarse » our great fre 
* there lee will, there ise wey 


nity te thet 
‘weet 


mower hope mar be deferred erentu 
we dusire 
Byltoe « for (he preseat tha! fhe iaten: desire eo 
admirabiy oxpfessed assures ws future business and rox 
future happlaces 
Neo. bam not + tempter while admit ing Uae the ap 
pee: of the La Galle is irresistibie § There ie me seed to 
smo! (he appetiie of owe Whose desire is bow overwhelm 
ng’ This desire edmits you to enol ber frateraky of kie- 
ived apirtie whe are epi awaliiog thetr fi edie 
ae4 pinaciag Great to wee their (rcasure te satiefying their 
very natural Geatré to owe @ Le Salle 
As to your better gieeyenthe 414 you a0 promise to 
ihe for ber” Ten sey hesitate to slave for ber eo that 
abe may have the of driving & Le Sally even af a 
grea’ « aeif-secrifies of yur peri 
| can aay nothtag against the Mode) A Haak which 
hes corhape lived an honorable aed worthy life but pow 
desorrer a Giting grave May tte apttand be “She Bes 
done what she comida ™ Whip ask more of Lisle? 
Theat you stocerdly fer pour letter ie whiem | read 
areet qposuragement for your owe future ee fer cur 


Dbusiqess prpegects 
Moserei* 


>a Royote= Si 


PS. Only F2196 ond General Motors Will Lend Toe 
the Woney 


A roward awaits Mr Badly Bent if he will identify hirtself ot the 


Royston Cadiligc-LaSalle Company 


A. ROYSTON, president of the Royston-Cadillac-LaSalle Com- 
pany, distributor in Pittsburgh, commenting on the above ad- 


vertisement that appeared wesemtty in the Pittsburgh Post-Gazette, . 


says: 

“In reading the letter of Mr. 
Badly Bent, can you not visualize a 
gentleman accustomed to many of 
the fine things of life, whose normal 
desires have become affected by the 
business depression. His letter 
full of negatives from a sales stand- 
point, and yet we read in it the 
positive characteristics of an indi- 
vidual who is at least philosophical 
in his financial embarrassment and 
who, when more affluent, will be a 
cheerful and ready buyer of those 
things that would apeal to a highly 
developed sense of selectivity. 

‘The business world, and especially 
salesmen, have been so accustomed 
to the depression talk, whether real 
or fancied, and we must admit that 
it is pure fancy in the minds of a 
great number of individuals whose 
incomes have not been affected but 
whose living expenses have been de- 
creased, that the salesmen _ lose 
heart too frequently and have lost 
the facility of logical argument. 

“In the answer to Mr. Badly Bent, 
there can be found nothing but 
positive reaction to every negative 
suggestion. The strength of the 
letter, in my opinion, is built around 
the words ‘suppleness’ versus ‘not 
broke’: a ‘will’ and a ‘way’; ‘even- 
tually.’ 

‘The creation 
the main attributes 
sale and qualified 
recognize the admission 
on the party of Badly 
perhaps the tie-up of the 


iS 


is one of 
making a 
salesmen will 
of desire 
Bent and 
irresisti- 


of desire 
in 


Sotos were taken on 
much of the business, 
as had been anticipated, was de- 
rived from owners of other makes 
whose attention was attracted by 
the different type of advertisement, 
the ads at times being in the nature 
of testimonials, and calling atten- 
tion to the success of the car, its 
performance and features as well 

As to used cars parked on a lot 
adjoining the company’s building, 
sales keep a steady pace with the 
new car department. Located on 
the main street to the business sec- 


numerous De 
new cars, but 


tion, the lot contains several signs | 


calling attention to the used cars, | 
their condition and value. 


| 
ble appeal of the La Salle with the | 


overwhelming desire of the prospect 
will be so impressive upon the pros- 
pect that it will be indelibly im- 
printed in his consciousness | 
“I can read in Mr. Bent's letter | 
not only a consuming love for his | 
better nine-tenths, but a chivalry 
that would not say her nay. Hence, 
the reference to his slaving for her 
at his self-sacrifice 

“The reference to the 
Hank can be construed 
competition which is ever demand- 
ed of good salesmanship but, at the 
same time, if adroiily done, the 
prospect's mind may be turned into 
more favorable channels to the | 
salesman. This we have attempted 
to do without in any way depreciat- 
ing competition 
“There will be 
long as there are 
fered by salesmen 
rather than being 


Model A 
as clean 


sales resistance as 
commodities of- 
Sales resistance, 
a deterrent, must 
serve its useful purpose by estab- 
lishing the point of logical argu- 
ment in the will of the resourceful | 
salesman 
“Another 
by salesmen 
Badly Bent. 


lesson can be gained | 
from the letter of Mr. | 

His self-appraisal as | 
Badly Bent is evidence of resource- | 
fulness in himself that will not ad- 
mit defeat, else he would have signed | 
as Utterly Broke. He declares that | 
even he is in the market, if only 
for a second hand car, showing that 
he has been overlooked by even the 
used car salesmen who have a repu- 
tation for aggressiveness 

“Only those who admit that they 
are utterly broke’ need be placed in 
the discard, as their resiliency is 
dead and their comeback doubtful 
The badly bents are legion and con- 
stitute the largest class of potential 
consumers today. The business re- | 
covery is in their hands, ably guided 
by the resourceful salesman who can 
conscientiously and efficiently en- | 
courage purchases, logically and 
constructively 

“So great is our faith in American 
industry and Mr. Average American 
that we believe the more badly they 
are bent the more surely will they 
snap back into their accustomed 
substantial rigidity that has won the | 





| admiration of the whole world.” 


| proximated 4,700 cars, 
| indicate that the company has re- 


} 
| erally 
| survey 


|NASH ORDERS IN APRIL 
ALREADY EXCEED MARCH; 
ORDERS ON HAND GAIN 


20.—Orders_ re- 
ceived by Nash Motors Company 
thus far in April exceeded total | 
March shipments by 6.16 per cent., 
according to C. H. Bliss, vice-presi- 


Kenosha, April 


| dent in charge of sales 


Inasmuch as March shipments ap- 
this 
ceived orders thus far in April for 
nearly 5,000 cars 

“Orders for April delivery,” Mr. 
Bliss said, increased 72.68 per cent 
during the first fifteen working 
days of April over orders on hand 
April 1.” 


FOREIGN STOCKS OF U. S. 
CARS ABOUT NORMAL 


Washington, April 20.—A 
countries made by the Department 


of Commerce, shows that in the 


| leading markets for American made 
|cars stocks of 
| generally 


low-priced cars are 
normal, while supply of 
high-priced and used cars were gen- 
higher on March 31 The 

indicates that stocks of 
trucks and buses range from normal] 
in most instances to high. 


HUPMOBILE LOSES 
INFRINGEMENT SUIT 


Dayton, O., April 20 (UTPS). 


A $20,000 verdict has been awarded 


two Dayton plaintiffs in an _ in- 
fringement of patent suit brought 
against the Hupmobile Motor Com- 
pafiy, it is reported by Toulmin & 
Toulmin, patent attorneys, Harries 
Building, Dayton. The suit brought 
by C. C. Blackmore and J. N. Col- 
lins, holders of patents covering 
rain-curtain rods for touring cars, 
had been referred to a master com- 
missioner by Judge Tuttle of De- 
troit 


Hi 


low prices are 


would | 


survey | 
of stocks of automobiles in foreign | 


8 


— 


Recipes 


DE VAUX DISTRIBUTOR 
USES PLANE TO ATTEND 
CHRISTENING CEREMONY 


Newark, N. J. April 20.- 
| feld, president of the U. S. Mo‘cr 
Sales Company, 493 Broad _ St., 
Newark, distributor for the new De 
Vaux car, has just completed a 
round trip, by airplane, to Grand 
Rapids, Mich., where he attended 
| the christening ceremony of the 
first De Vaux car off the line. He 
saw two carloads of new De Vaux 
cars loaded and on their way to 

wark. 

Mr. Mulch, sales manager, assured 
Mr. Stadfeld, that he would receive 
regular daily shipments of cars to 
| take care of his dealer and retail 
| requirements from the first of the 
| month on. The opening of the new 
De Vaux showing and service sta- 
tion at 493 Broad St. will be an- 
nounced soon, according to H, 
Heckathorne, sales manage! 


MOTOR TOURING OUTLOOK 
FOR THIS YEAR BRIGHT 


20.—Although 


M. Stad- 


New York, April 
economic conditions in general can- 
not be said to have yet gotten 
out of the doldrums of the depres- 
sion, there are many indications 
now that motor touring and travel 
will show material improvement in 
1931 over 1930. 

This prediction was made today 
by Owen B. Augspurger, president 
of the New York Automobile Club, 
which is affiliated with the Ameri- 
can Automobile Association. 

“Our belief that the travel busi- 
ness outlook in 1931 is better than 
it was at this time in 1930 is based 
on the volume of inquiries reach- 
ing us from local motorists who are 
contemplating motor trips at home 
and abroad during the months im- 
mediately ahead,” Mr. Augspurger 
said. 


as 


‘ new models with their 


the finest cars in our 


20 years’ connection with your Com- 


pany. Competitive builders offer no 


comparable merchandise. Profits for 


1931 should be satisfactory.” 


—Ove 


rland Mooney Co., 


McKeesport, Pa. 


Write or wire for franchise particulars 


Willys-Ovecland, laec., Toledo, O 


Willys-Overlaod, Lid., Toronto, Can. 


WILLYS 


A BIG SIX priced like a four 


A POWERFUL EKIGHT 
A BRILLIANT KNIGHT .. 


NEW WILLYS TRUCKS 
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ADVERTISING AND BUSINESS HEADQUARTERS 


Marry A. Tarantous, Business Manager. J, Rdward Schipper, Eastern Manager. message in telegraphic form from 

rge M. Slocum, Manager Detroit Bureau, - sher Building, roit, ch.,| Alvan Macauley, presiden 

hone Empire 3500; Willard R. Cotton, Western Manager, 333 North Michigan Ave..| ~~” y, president of 

hicago, Ill., phone Ceatras 6036; esets 2. Saye. Hee ngland Manager. Little Buile- National Automobile Chamber 

ston, Mass.; Blanchard, Nichols coleman, American National Ban uilding, nt . ‘ 

= Prancisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Building, Seattle, Commerce, which read: d 

ash. Address ALL advertising and business correspondence to 350 Hudson St., | The spring showing which Chi- 
jcago authorized new car dealers 


lew YNork City. 
EDITORIAL DEPARTMENT under the supervision of the Cni- 


350 Hudson St., New York, N. ¥. Telephone CA nal 6-1000. Boxe 
Alexander Johnston, Editor. William C. Callahan, News Editor. |cago Automobile Trade Association 
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ekg 3500. Contributing Editor, John C. Wetmore. A. Benson Carleton, Technica! 

r. 

ail subscriptions to CERCULATION DEPARTMENT—C. H. Wilson, Manager. | most effective plan of introducing 
new cars in the spring as well as 
making possible the employing of 

additional persons in many lines 

of work. The association should 

be congratulated upon its initia- 

tive in preparing a plan with so 


question about their having the city 
taking an interest in it. Dealers re- 
port that nothing in months has 


and they state that showrooms are 
at near record activity in many 
cases, with requests for demonstra- 
tions and orders on the upgrade. 
Dealers were cheered today by a 


. ~ 


of 


~~ 
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k» Wage Rate Maintenance 
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got their salesmen so “on their toes,” | 


the | 


PRIL 21, 1931 


SOE ae REACH 6 


New York, April 20.—Political, 
| business and physical disturbances  petroit, Mich., April 20.—Paid ad- 
in Latin-America and elsewhere in missions to the National Air Show, 
the world, the formation of the Aus- | which closed last night, were 75,102 
tro-German Customs Union, and | for the nine days, according to the 
movement for imperial free trade in ' report made this morning. On Sun- 
the British Empire, the attitude of | day, the last day, 8,676 were checked 
other European governments for | through the turnstiles, which 
foreign trade, changes in the bank- | 2213 were children. 

|ing and credit situation, and the, ‘Taking stock of the business that 
| operations of the United States tar- | 14. gone, seventeen of the forty- 


iff on foreign business are among | oo 
the important events of the past one exhibitors of planes reported 


year which will lend interest to this | sales of 636 ships, with an aggre- 
year’s Foreign Trade Convention of | gate value of $1,652,750. Individ- 
the National Foreign Trade Council. | ually the Curtiss-Wright Airplane 
The program for the convention | Company of Robertson, Mo., report- 
shows that attention is being given | eq twenty-eight planes sold, at a 
to all these practical factors affect- | valuation of $95,696. American 
ting American foreign trade. Tech-| Eagle declared 115 Eaglets sold. 
nical problems, such as advertising | More than 270 Buhl Bull Pups, sin- 
for foreign markets and the custo- | gle-seated center wing monoplanes, 
mary Trade Adviser Service, are also | were sold. 
scheduled for discussion. It was announced that the show 
The convention on May 27, 28 and | had more than paid expenses. and 
29 is unique in that it is being held that the surplus will be divided 
in New York, the chief center of | equally between the Detroit Board of 
the nation’s foreign trade, for the|Commerce and the Aeronautical 
first time in the eighteen years Of |Chamber of Commerce of America, 


of 





the council's history. 


which staged the exhibition. 


AGNUS W. ALEXANDER, president of the National | 


Industrial : 
ational Metal Trades Association, recently had some intey- 


many ramifications to interest the 


Conference Board, speaking before the | motorist and make Chicago new-car 
conscious. 


“If for no other reason, the un- 


|'NEW STANDARD AIRCRAFT 
PLANS REORGANIZATION 


Not an accident marred the week. 
'A total of 10,595 planes took off 
| from the field in the nine days. and 


sting comments to make on the subject of wage rate mainte- 
ance. “It is fallacious to assume,” said Mr. Alexander, 
“that by building a Chinese wall around wage rates it will) 
e possible to ward off the necessity of general economic Ore in = ae an” a a 
Feadjustment in time of depression. It is even more falle-| sessane cee aan a 
cious to argue that wage rates must be maintained despite} most important points of the spring 
Sdestions in the cost of living in order to protect the stand-|showing: namely, its purpose in 
ard of living of American wage earners, It is, after all, not | Presenting new models and color 
the money wage, but rather the real wage, represented vi a ae : pr ag ot 
the purchasing power of money earnings, that determines | ali-around business activity and 
héther living standards can be maintained. 


precedented values possessed by the 
the 1931 models should give this 
event an unusual appeal to every- 


When, there- | employment through stimulating 
ore, the cost of living falls, a proportionate reduction in |*®¢ Purchase of motor cars, and its 

Wages need not affect adversely the economic status of the |S ee ie eas ccleee 

worker. This fact is generally ignored in the current dis-| pecause of their dollar-for-dollar 

gussion of the wage problem.” values. 

If there were a scientific and accurate method of main-,_ APProximately 500,000 persons lined 
ining the balance between wages and cost of living, | one ‘Ran tak Eee ae 
hereby the income of the working population could be|saturday night to witness fireworks 
nereased and decreased to maintain a fixed ratio between 

he two, labor would probably not object so strenuously to 


’ 





American Society 
of Mechanica] Engineers, meeting. 


Paterson, N. J., April 20.—Plans | 505 visiting pilots from out of town 
are in progress for reorganization of | PO!nts registered. 
New Standard Aircraft Corporation, 
230 East 16th St., here, manufac- 
turer of aeroplanes and parts. It is | 
proposed to dispose of stock issue 
of $250,000, portion of fund to be 
used for extension and betterments 
in part for manufacture of amphib- 
ian aircraft of foreign design tor 
which American rights are being 
| secured. 


AMERICAN AUSTIN SHOWS 
NET LOSS FOR LAST YEAR 
New York, April 20.— American 
Austin Car Company today re- 
ported a net loss of $1,078,397, after 
‘interest, amortization and reserve 
|for inventory adjustments. etc., in 
| the period from May 23 to Decem- 
ber 31, 1930. 


display, a spectacular feature ar- 
| ranged to keep the city talking about 
age cuts in times of depression. It is the contention of pel ge Tn ge Oy 
abor, and past experience shows it to be not without justice, | ciation arranged to have a “talking 
hat while wage reductions come promptly, increases are slow | !"Plane” hover above the crowds 
n arriving when depression ends and living costs once again | a and after the fireworks ex- 
, ns for purposes of a direct tie- 
urn upward. We have no economic machinery at thejup between the pyrotechnics and 
resent time capable of regulating this phase of relations | the Spring Showing. 
etween capital and labor. The various parades about the city 
By the same token we have no industrial machinery to = — CommnUnNEte ane prey 
3 ‘ . _—? , With an average of 
egulate employment. When business slumps, we still use| sixty cars participating in each of 
he crude but traditional method of meeting the situation | the ten processions being staged on 
f discharging a certain proportion of our labor. It would SS vg Mr oe _ 
e better for labor, better for the country as a whole, if we | week. ney aon desteina tonne exams 
ad a system whereby whatever work is available were|and are being referred to as the 
ivided up among the normal volume of labor. It is better | rene parades, that amount being 
or any community to have fifty families on half-time wages, | = oo value of the cars in 
ather than twenty-five families on full time and twenty- si 
ive families without means of support. Happily there is a|;: 
aint stirring of understanding of this latter problem among ! COMING EVENTS | 
he great industrial organizations. Some of them during 
he past year have maintained their pay rolls practically sili 
sntact, dividing whatever work has been available among the! 
hormal number of employees, rather than taking the easiest | 
yay of discharging a given number and keeping the rest on | 
full time. | 
It is easier for the factory manager to discharge a given 
Humber of men than to rearrange his plant to allow part-| 
time work for all of them. Because it is the line of least 
resistance, this has been our method of handling employment. | 
In good truth our economic system, in spite of all our} 
boasting, is still in a haphazard, hit-or-miss stage of bar-! 
farism. Unless we voluntarily take steps to remedy some | 
of the glaring evils that exist in our system, we may expect | 
growth of communism or further congressional meddling | 
n our industrial life. 


A Few Swimmers | 

N the days of our youth when we struggled with the verse} 

of a certain Latin called Virgil, there was a phrase that 

an: “Rari nantes in gurgito vasto.” It meant “A few, 

Swimmers in a vast ocean”; at any rate, that was the trans-| 
ation we got away with. 

In looking over recent sales records in our own paper, | 

e notice that some six companies during March exceeded | 

he records of last March. To us these “few swimmers” are | 

harbinger of better things to come. When six companies can | 


| 15-16—Detroit, 


| 14-19—White Sulphur Springs, W. Va. 


28-May 1—Atlantie City, N. J. United 
States Chamber of Commerce, con- 


vention. 


MAY 
4- 9—Charlotte, N. C. Good Roads Con- 


vention 
4- 9—Washington, D. C. Internationa) 
Chamber of Commerce, convention 
j- 8—Milwaukee, Wis. Production meeting 
Society Automotive Engineers. 
9-Aug. 9—Berlin, Germany. internationa! 
Garage Expositién. 
13-14—Tulsa, Okla. American Petroleum 
Institute, first mid-year meeting, 
Mayo Hotel. 
Mich. 
tive Engineers, nineteenth aeronau- 
tical meeting, Book-Cadillac. 
-29—New York City. Nationa] Foreign 
trade Council. 
JUNE 
8-12—Chicago, Ill. Radio 
Annua) Show 
15-18—Madison, Wis. American Society of 


Mechanical Engineers, Oi] and Gas 
Power meeting. 


Society of Automo- 


27 


Manufacturers’ 


An- 
nual summer meeting, Society of 
Automotive Engineers. 

22-26—Chicage. Ml. American Society for 
Testing Materials, annua] meeting 


SEPTEMBER 


?—Atlantic City, N. J. Annual 
meeting, American Electric Railway 
Association, 


NOVEMBER 
Ii. Annual meeting, Amer- 
Institute, Hotel 


26-Oct. 


10-12—Chicago. 
ican Petroleum 
Stevens. 


HAYES 


Kelsey - Hayes steel 
‘spokes need no adjust- 
ment. In this fact lies 
a great saving in main- 
tenance costs to the 
owner of a Kelsey- 
Hayes equipped motor 


Car. 


Kelsev-Hayes Service is World-Wide 


KELSEY-HAYES WHEEL CORP. 


Detroit, Michigan 


xceed their records in actual sales of a year ago, we believe CLASSIFIED ADVERTISEMENTS 
that others will join them until we have the whole industry| IN THE AUTOMOTIVE DAILY 
running ahead of the pace it set in 1930. Here’s hoping. NEWS BRING RESULTS 


* Monufocturer# @8 ‘stampings, hubs, ‘rims, * 
brakes and all component ports of wheels 





‘Stunts’ Help N 


_J. Dealers 


To Increase Used Car Sales 


EWARK, N. J., April 20.—New 
and used car business in New| 
Jersey continues to show gains, ac- | 


cording to reports from all sections 
of the state. Dealers are plugging 
their used cars through extensive | 
advertising, with newspaper space | 
taking the lead, although direct mail | 
advertising and telephonic sales- 
manship have played their parts in 
the expansion. 

Some dealers have found that 
“stunts” of some form or other have 
been real factors in increased busi- | 
ness, while others report the open- 
ing of open-air showrooms or used 
car branches increased their sales. 

An entirely different merchandis- 
ing plan has just been put into ef- 
fect by Charles B. Drew, president 
of the Drew Motor Company, Oak- 
land - Pontiac distributor, East 
Orange, and embraces his entire 
dealer organization, including H. S. | 
Johnson, Inc., West Orange; Clair- 
mont Motor Company, Montclair; | 
Trimmer Motor Company, Caldwell, 
and David H. Jones, South Orange, 
the newest member of the Drew or- 
ganization. 

The launching of thisyplan, as an- 
nounced by Mr. Drew, makes it pos- | 
sible for him to sell the new 1931 
Pontiac Six on a weekly payment 
plan, the payments being fixed at 
$6.50 per week. 

“Coming, as it does,” said Mr. 
Drew, “at the beginning of the an- 
nual spring buying season, it is in- 
deed psychological, and no doubt 
will create an added impetus to 
spring buying. The plan will go 
into effect simultaneously through- 
out the entire dealer organization. 
I firmly believe that, owing to pres- 
ent business conditions, this plan 
will make an instantaneous appeal 
to hundreds of persons now con- 
templating the purchase of a new 
car 

“This ‘six and a half week’ plan, 
as it is termed, is a logical and legit- 
imate business proposition and is 
the outcome of ruch serious think- 
ing and planning, and I am certain 
of its ultimate success.” 

The Allendale Sales & Service, 
Chrysler dealership in Allendale, re- 
ports used car sales up to April 10 
as “about the same as a year ago,” 
with stocks on a par with 1930. 

Although used car sales are less 
so far this year than a year ago, 
the Cuskaden Chevrolet Company 
of Atlantic City reports its used 
car stocks are 50 per cent. below 
the 1930 level. 

Used car sales for W. J. Houpt, 
Inc., Reo and De Soto dealership 
in Atlantic City, have been better 
so far this year than in the same 
period a year ago. Used car stocks 
are 20 per cent. lower. 

“Our experience during last year 
and this year has sold us on the 
idea that our used car lot is the 
best possible outlet for this type of 
merchandise that we have ever 
had,” according to Louis B. Miglio- 
rini, president of the Russell Chev- 
rolet, Inc., New Brunswick. 

“This year we are using for ad- 
vertising used cars 1 per cent. of 
the gross volume of our entire busi- 
ness. Each month we use a large 
display advertisement, followed up 
by two smaller display ads and con- 
sistent daily classified advertisement 
changed each day.” 

William Hufnagel, Chevrolet deal- 
er of North Bergen, reports an in- 
crease of 45 per cent. in used car 
sales since the opening of his new 
used car showrooms in West New 
York, while new car sales so far this 
year are 30 per cent. ahead of 1930. 
Discussing the used car situation, 
Mr. Hufnagel believes that a large 
part of his increased business is due 
to his reconditioning policy, which 
he advertises extensively in news- 
Papers. 

Hufnagel also ties in the used car 
follow-up plan with the used car 
selling activity. Operations are 
checked with the used car super- 
visor, so that the plan is followed 
out in every detail. The results ob- 
tained by used car salesmen are 
checked. The name and address of 
each prospect who comes to the 
showroom is secured and a follow-up 
letter, thanking him for his call and 
explaining that the salesman who 
waited on him is looking for a used 
car that will best suit his needs, is 
mailed the same day. The next day 

- @ used car direct-mail folder is sent, 
hats? ’ 


arawatlatar: 


followed soon after by a personal 
call by the salesman with a car sim- 
ilar to the one the customer 
seemed interested in. 

The Young Chevrolet Company of 
Oaklyn got good results in used car 
business with its “Used Car Cafe- 
teria.” Customers wrote their own 
tickets and got the salesman’s com- 
mission. 

The Foley Chevrolet Motor Sales 
of Newark, is a firm believer in 
newspaper advertising in selling 
used cars. While 90 per cent. of 
used car sales are made in the 
showrooms, it is the successful 
dealer who has the ability first to 
bring these prospects in and sec- 
ondly to sell them. George E. 
Lackey, general manager who writes 
the Foley ad copy, takes particular 
pains to keep the public interested. 
Copy is changed frequently. The 
radio has been used by Foley with 
good results and the concern has 
a large direct mail list. 

There was an excellent 
from the motoring public 


response 
to the 


“ 


had | 


| fied ads sell its used cars. 
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tion campaign” inaugurated by the | in its used car newspaper ad copy MINIATURE CORD CAR 


Bonnell-Mason Company, Newark, 


pays, even though the concern leans 


distributor of Oakland-Pontiac cars.| toward the one-column classified | 
| display type. Every so often, how- | 


The campaign was part of a na- 
tional effort by the Oakland Motor 
Car Company to impress upon thou- 
sands of “deferring buyers’ the 


dollar and cent economy of trading | 


in old and obsolete automobiles for 
new cars. 

The Northern Valley Sales Co., 
Willys-Knight dealer at 40 Eagle 
St., Englewood, reports that classi- 
In the 
first month the concern started ad- 
vertising used car§ by classified ad- 


| vertisinfg, it sold thirty-four cars, 


recent “business revival demonstra- 


The Auburn Company of South 
Jersey has found newspaper adver- 
tising an excellent means to move 
its used cars and alternates two and 
three column ads in the classified 
section of the Camden newspapers. 
While this concern tells a great deal 
in its ad copy, the reading matter is 
not crowded. A line drawing to at- 
tract attention is resorted to. 

Reconditioned used cars carrying 
a thirty-day or 500-mile guarantee 
against defective parts, featured by 
the Centre Motor Sales Corporation 
Chevrolet dealer of Bergenfield in 
its newspaper copy was found ef- 
fective. 

The Rohrer Chevrolet Company, 
Camden, finds that a daily change 


ever, 
three-column ads are found effec- 
| tive. Used car listings are used dif- 
ferently and the copy is snappy and 
optimistic. 
Although only organized since 
the first of the year, Frank J. 
Chambers, Oakland-Pontiac dealer 
in Atlantic City, reports a good used 
car business with used car stocks 
very low. This concern uses news- 
paper advertising and direct-mail. 
The Lindeman-Nash Company, 
of Irvington, uses stunts frequently 
with good results, Some time ago 
it staged a used car show under a 
tent in real circus style and did a 
big business. Recently the concern 
advertised a “serve yourself” sale, 
cafeteria style, and in four days 
sold 23 cars for a total of $13,360. 


NORTH HEADS REO 
SALES IN MICHIGAN 
Lansing, Mich., April 20.—Frank 
North, until the present time man- 
ager of the Reo Motor Car Com- 
pany’s branch at Atlanta, Ga., 
new branch manager of Reo Michi- 
gan Sales, Inc., Reo distributors 
here. North succeeds William N. 
'Frink as head of the local concern. 


is 


Bana 


a change to two-column or | 


| 


| E. L. Cord, president 


_ PRESENTED TO E. L. CORD 


Chicago, April 20.—A miniature 
Cord front drive cabriolet, built. to 
exact scale, and measuring twenty 
inches over all, was presented to 
of the Cord 
Corporation, by L. B. Manning, and 
Mr. Cord's business associates jat 
the annual meeting of the boardgof 
directors of the corporation in Chi- 
cago, April 8. : 

The model follows in every de- 
tail that of Mr. Cord’s personal car 
and involves the work of five highly 
specialized Swiss watchmakers for 
a period of six months. Scale-is 
ten to one. $ 

The car is finished in an irides- 
cent pearl color, hair striped in réd, 
with upholstery in imported South 
American red kid. A color speci@l- 
ist from the Auburn Automobile 
Company finished the car ’ 

CLEMMONS TRANSFERRED 

Memphis, Tenn., April 20.—Pault 
G. Clemmons has been named dp- 
trict manager of the tire sales diyi- 
sion of the United States Rubber 
Company headquarters here. He 
was transferred from the Cincin- 
nati district, where he seryed six 
years fr 


? 


Tue MARK OF DEPENDABLE SERVICE 


Wherever the sign of the official Auto-Lite Service Station is 


seen—which is literally every few miles throughout the 


United States—car owners know there is a station or 


garage where they will receive prompt, courteous, and 


efficient service. 


Auto-Lite service ranks with Auto-Lite electrical equipment in 


high quality. For twenty years Auto-Lite has been building 


nothing but the finest materials and workmanship into 


automobile electrical systems. Thorough owner satisfaction 


has been the result. Today more than half of all automo- 


biles built are Auto-Lite equipped—Auto-Lite is the world’s 


largest builder of electrical starting, lighting and ignition systems. 


THE ELECTRIC AUTO-LITE COMPANY, TOLEDO, OHIO 


Auto-Lite 


tht 4h 


Starting. lighting €lgnition 





1MPROVED 


ryon 


SPRING SHACKLES 


Improved Tryon Spring 
Shackles embody im 
portant new features 
in 


resulting greater 


inbuilt strength, great 


er accuracy. increased 


bearing surfaces, im 
‘ ~ 
lubrication, 


prov ed 


easier riding and 


longer life. 


Write fox 


full information and 


Ma tufacturers: 
quotations 


Sole Licensee: 


WILLYS-MORROW CO.. INC, 
ELMIRA, NEW YORK 


REPORTS OF APRIL 
SALES CHEER TRADE 
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as $1,025. is 
the first 
approxi- 
total re- 
been 
Feb- 
8.674 
total 


low 
Reviewing 


which lists 
catching on 
quarter, it is found that 
mately 40 per cent. of the 
tail sales of the four lines has 
#-50's Jan uary showed 2,306, 
ruary 2622 and March 3,745— 
for the quarter, as against a 
of 21,819 for the four lines. 
Interesting is the finding 
from last July, when the line 
straight eights was introduced, 
Buick up to April 1 had sold 68,824 
of which 21,888 were the 8-50's. 
Switching from General Motors 
Chrysler, the reports show a 
rapid movement among the four 
units in the early part of April. | 
De Soto tells us that for the week 
ended April 4 there was an increase 
of 35.5 per cent. over the previous 
week, which is the largest inerease 
since last July. Plymouth, the four- 
cylinder job which is handled by 
Chrysler 
ers, traveled fast in the week end- | 
ed April 4, a statement reporting | 
@ 12 per cent. gain over the last | 
week in March. 
consecutive week in which marked 
increases over the preceding week 
have developed. 

Dodge states that for 
ended April 4 there was an increase 
of 13.7 per cent. 
sales. With the exception of the} 
weeks ended February 7 and 14; 
and March 14, increases in over-all | 
retail deliveries 
weekly since the first of the year. 

In a truck way Dodge reports that 
for the first ten days of April, 
compared with the 
period in March, 
crease in dealers’ 
cent. and that furthermore retail 
deliveries for the week ended April 
4 were 
previous week. It is expected that 
April will be at least 10 per cent. 

better than March and March gen- 


as 


that 


to 


Hudson 


Auburn 8-98 | 


| Graham Spl. 6 


| Marmon 8&8 


of | 


} 
| Willys 8-80 D 
| 
t 


| last week. 


; not report it, 
Dodge and De Soto deal- | 


}a director 


This was the tenth | 


|; at Hudson are about 20 per 


the week | 


In car and truck | 


have been recorded | 
| he 


as 
corresponding | 
there was an in-| 
orders of 50 per| 
| 1930, he 


| than in March. 


29.8 per cent. ahead of the, 
that the automobile business is ap- 
proaching 
rather, he says, 
erally is regarded as the peak month. | due to the absence of mid-summer 
checking on the first two! model changes, that operations are 
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MAJOR | SPECIFICATIONS AND MECHANICAL DETAILS 


Make and Model 


Thermo- 


Type 


Weight— 


5-P. Sedan 


Wheel Base 
Fan Belt 


|} Lye | V 
| Own | F 
; Own] V 
|! Own | V 
| Own | V 
| Own | V 
Cwn ; V 
| Own | V 
148 | Own: V 
109 | Own, V 
*17574| Own | V 
*186.°| Own | V | Yes 
*211 | Own : V | Yes 
13714} Lye 
Ziv *169;%; Ow. j V 
2965 | *177 | Own! V 
113 | Hall | — | 
114%! Own | V 
118%4' Own ' V 
112 Con , V 
112 Con V 
Con !V 


3916 
1$1130 | 
~~ | 3170 | 
| 3795 | 
| 
' 
! 


127 


fo 
“i 
118 
124 
132 

~ 134 | 
140-143 


——_ 


| Bish 


Austin 
Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 
V-8 
V-12 
7 16 


| 4255 
| 4340 
| 4645 | 
| 5480 | 
1 6100 | 
~ | 2685 
~ | 2850 | 
| 3365 
| 4725 


| 4620 


| Yes 
Own 

|} Yes 

| Yes 


Cadillac 
Cadillae 
Cadillac 
Chevrolet 
Chrysler 6 
Chrysler 8 
Chrysler Imp. 8 
Cord (Fr. Wh. D.) 
Soto Six 
De Soto Eight 
De Vaux 6 
Dodge | “2820 | 
Dodge Eight | 3174 | 
Durant 6-10 | 2780 | 
Durant 6-12 | 2765 | 
Durant 6-14 | 2950 112 | 

Essex Super Six Own | V 


| Yes 
| Yes 


De 


795 
| 2729 


Cie | Yes 
Yes 


Six 


2925 | **113 
Ford A 2375 | ~~—«103 #4 
Frklin S 15 Trans.) 3930 | 125 
Frklin S 15 Trans.) 4160 | — 
Fr'klin S 15 De L 

Graham Std.6 


—— 


Own | V 
Own ; — 
Own | 
Own — | 
Own V | Yes 
|} Own, V | Yes 
Own V | Yes 
Own  V | Yes 
Own | V | — 
Own ; V | Yes 
} Own ' V 
} Own ! V 
{| Own ! V 
| Own iV 
!Own ! V 


Graham Spl. 8 
Graham Cust. 8 
Hudson Greater 8 
Hupmobile Cen 6 
Hupmebile Cen 8 
Hupmobile C 
Hupmobile 1 & U 
La Salle V-8 _ 
Lincoln 


3325 

2900 | 
; 3175 | 

3725 


119-126 
114 
118 
121 

25-137 
4635 134 
300 |! 145 
3103 180 

} 4363 | 130-136 

| 4800 | 145 

| 2800 | 114%, 
3000 11614 

| 3360 121 
4000 124-133 

| 3160 117 
2935 1134 

Packard 826-833 | 4479 | 12714-13414 

Packard 840-845 | 4955 | 140%-145% 

Peerless St. 8 | 3642) 118 

| 

| 


| Yes 


70 Own 
Own 
| Own 
Own 
Own 
Own 
Own 
| Own 
Own ! V 
Own | V | 
Gwn! V 
;} Own | V 
| Own ' V 


Marmon in 
P ine 
Marmon 16 

Nash Six-60 
Nash Ejight-70 
Nash Eight-80 
Nash Eight-90 
Oakland V-8 | 
Oldsmobile 


v 
V 
Vv 
V 
V 


V 
Vv 
V ;j Yes 
— 


Peerless Master 8 | 4521 125 
Peerless De L. | 4521 125 
Peerless Custom 8 ! 4766 | 138 
Pierce-Arrow 43 4304 | 134-137 
Pi erce-Arrow 41- 42; 4831 142-147 
/ 2595 | ~—~*167 
| 2765 112 
"4650 | (135 
| 4375 130 
! 3950 125 
| 2900 ~ 114 
Studebaker Dict. 8 | 3095 114 
Studebaker Com. 8 | 3525 124 
Studebak’r Pres. 80; 4230 130 
Studebak’ r Pres. 90 | \*4360 136 
Stutz LA | 4320 | 12734) 
Stutz MA 4918 | 13412} Own |— 
Stutz MB | 4863 | 145 | Own | — 
Willys 6-97-98 D ~* | 110-113° | Own! Vn 
3131 | 121 


| Own | 
3400 | 121 | Own | 


| Bish 
Vv 
V 
V 


Own 
| Own | 
| Own |! 
| Own 

{| Own | V 
| Own | V 
} Own; V 
' Own! V 
| Own ; V } 
| Own 
| Own V 
| Own' V 
| Own V 
Own ' — 


! Yes 
Plymouth 


Pontiae _ 

Reo Royale al 
Reo Flying Cloud 
Reo Flying Cloud 


Studebaker Six 


| Pine 


Bish- 

| Bish- 
War 
V |Var 


Willys-Knt. 66-D il Var 


weeks of April, finds that it is 23 | likely to continu 
per cent. ahead of March's first; Summer at a 


fortnight and this does not include | than the normal 
that famous government order for| Without the usua 
1,000 Essexes which came through | #4 July. 
While the factory does | 
a statement was made | 
last Saturday by Carlton M. Higbie, | 
of the Union Guardian 
Trust Company, that Hudson is 
shipping about 1,800 cars a week 
and selling at retail 2,500 units a 
week. Higbie states that shipments 
cent. 
ahead of March would compare w 

This same _ banking authority 
goes on to Say that a careful check 
of business activity in the Detroit 
|} area reveals that the present rate 
;}of automobile sales is running 
ahead of March and that produc- 
tion in the companies with which | 
is in close contact will be from | 
10 to 15 per cent. greater in April 
Indications are that 
by the end of April fully one half 
of the motor industry will have ex- 
ceeded the sales record of April of 
says. 

As he analyzes the situation, 
there is not the slightest indication 


a falling off of 


There is still a 
peak in automobi 
year will come in 
April, as was the 
1929. 
ever, 





not be great and 


change of _ trend; 
the indications are, 


a 


this year, it is t 


| Dole 


, Bish- 
+ Bish- 
| Bish- 


| Yes 
ee 
Yes 


Bish-Bab | 
|} Bish- 
; Bish- 


| Bish- 
| Bish- 
Bish- 


| Pines 
| Pines 
Pine: 


Bish- 
Bish- 
| Pines 
| Pines 


| 
| 
| 
| 


| Bish-Ba 


| Own ' V | Bish-Bab 
Bish- 
| Yes 


. pray 
|Ye 


| Pines 
| Pines 
Dole 
V | Dole 
, Dole 
| Dole 
| Dole 


Bish- 


level 


CAR MAKERS HOLD 
TO APRIL SCHEDULES 
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corresponding month of last year, 


would bring the total for the first 
four months of this year to around 
1,020,000, as compared with 1,537,- 
000 in the corresponding period of 
last year, a decline of 33 per cent. 


If such proves the case, how- 
it is expected in the industry 
that the May upturn over April will 


lihood that the industry this year 
will enjoy a 400,000 month, either in 
the first or last six months. 
Despite, the fact that the industry 
will present few new summer models 


stat Used 

tc] Valve Ar- 
rangement 
iston Disp 

Compres- 
sion Ratio 


* 


> AP OD UI 
o 


98@3400 
13 @3000 
3200 


x4% | 268 
2.2x3 rt 45.8 | 
220.7 
| 272.6 
344.8 | 
344.8 | 
353 
| 368 
| 452.0 
194.0 
a | 217.8 | 
260.8 
384.8 
i 3 xa | 298.6 
5 | 34%4x4% | 205.3 | 
| 2%x4%q | 220.7 | 
~ 16 | 39_x4 ‘| 214.7 
}L | 6} 3%x4% | 2115 | 
1L !81!13 x4% | 2403 | 
L | 4 | 3%x414 | 200 
Bab | L } 6 | 3'%4x4 ; 199 | 
Bab |L | 6/ 314x4 =| 199 | 
(iL | 6 | 2%x4% | 175.3 | 
i (413% 200.5 
Bab |*O | 6 | 342x4% | 274 | 5.3 
Bab |/*O | 6 | 3%x4% | 274 | 5.30 
Bab |*O | 6 | 34%4x4% | 274 | 5.30 
}L | 6|3%x44 | 224 | 5.49 
314x414 | 224 5.49 
314x4 {245 , 5.45 
34x44 | 298 | 5.20 
276x442 233.7 5.80 
34x44 | 211.6} 5.10 
27%,%4% | 240.2 | 5.20 
3 x4% | 2686); 5.20 
314x434 | 365.6 | 5.20 
oxaté | 353 5.35 | 36.4 
| 384 | 5.23 
} 211.2; 5.50 
315.2 | 5.50 
| 490.8 | 6.00 
201.3 | 5.00 
| 227.2 5.00 
24 5.25 


l pitt so 5.00 | 3 


| 197.5 | 5.06 
| 320.0; — 
| 384.8 | 
, 246.0 | 
4 | 322 | 
a 
| 322 | 
| | 366 
1385 | 


ay 


oe 


17@ 
90@ 


-Bab 
Bab 
Bab 
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+3) | te 


wu 


| 104@2800 
95@ 
135@ 

| 165@3400 

~ | 50@2600 

~90@3 
| 88@3400 
125 @3200 


to! tr in 


o 


3400 


3200 
3400 
3400 
68 @3200 
84@3400 
50 @ 2800 


674 

77@ 

70@ 
5.20 | 25.35 | 
5.40 28.80 
4.80 | 24.0 
5.32 25.4 
5.43 | 25.4 
5.80 19.8 
4.22 24.03 
0 | 29.4 
29.4 
29.4 
25.35 
25.35 
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71@3300 
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| 245.4 
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that the decline in manufacturing 
operations in the summer months 
will be somewhat smaller than nor- 
mally. One reason for this is the 
announced intention of the Ford 
Motor Company to hold production 
at a fairly steady level throughout 
the summer. 

This may explain in part the fail- 
ure of the Ford company in recent 
months to advance its production 
schedules as sharply as is usual for 
this time of year. The company 
undoubtedly is holding dealer stocks 
at an abnormally low level and for 
this reason is likely to find it neces- 
sary during the summer to reduce 
operations less than usual. 


FRANKLIN PRODUCTION 
AND SALES INCREASE 
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le production this 
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case in 1930 and 


Syracuse, N. Y., April 20.—Effec- 
tive April 14, Franklin Automobile 
Company, Syracuse, increased their 
production schedule for April 12 per 
cent. in direct response to the rising 
demand from the field. This in- 
creased production in the middle of 
April is especially notable since the 
production schedule for April was 
originally set for 36 per cent. above 
total March shipments, which had 
been made in keeping with the up- 


there is little like- 
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a K. CHAMBERS HEADS 
| DETROIT DEALERS 
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ithe certificate of title law, by 
amendments made at the present 
session of the Michigan Legislature, 

Secretary Charles Abbott reported 
that the membership of the associa- 
tion at the close of the fiscal year 
was 120 and that the D. A. D. A. 
was one of the oldest and largest 
retail automobile dealer organiza- 
tions in the country. 


ANNOUNCE WINNERS 

Newark, N. J., Apri) 20.—Lester 
Wallack was the winner of first 
prize in Class A, and E. J. Foley, 
president, was first in Class B of 
the indoor golf tournament held by 
the Newark Auto Trade Association 
a few days ago. 


trend in business then indicated. 
The latest increase in production 
schedules is equally divided between 
the Transcontinent models, Frank- 
lin’s lower price line, and the De 
Luxe line. 
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Makc and Model 


Front En 
Cs 


S 56% 
Cant 


Ross | 
~ Say-B 
Sag 


Sag | 


Biju 
A1-Z 
| Al-Z 
Alem 
Al-Z 
| Al-Z 
Al-Z 
Alem 
Alem 


Alem 


Un P 
Spic 
Own 
Own 
Own 

wn 


D-SM 3} 
War-G 3 
| Mun 3 
O-SM: 
O-SM: 
O-SM: 
Own | O.-SM3 
Del-R Own | O-SM3 
Del-R Own O-SM: 
Del-R Own Own 3 
Del-R Own 
Del-R — 
Del-R 


*Del-R _ 
Del-R > 
Del-R - 
Aut-L / 
Del-R 


Col 


Sal 


|*Del-R 
|*Aut-L 
|} Del-R 
Del-R 
Del-R 
Del-R 


Del-R 


Del-R 
Aut-L 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R | 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R |! 
Aut-L 
Del-R 


Long | 
Rock 
Own 
Own 
Own 
Own 


Auburn 8- 98 
Austin 
Buick 8-50 
Buick 8-60 
Buick 8-80 
Buick 8-90 
Cadillac V-8 
Cadillac V-12 
Cadillac V-16 

* Chevrolet 
Chrysler 6 
Chrysler 8 
Chrysler Imperial 8 
Cord (Fr. Wh. Dr.) 


Tryon 
; Own 
' Own 
Own 


Bendix 
M 

M 

M 
Own-M 
Own-M 
Own 
M 

H 

H 

H 

H 

| H 

H 

M 

H 

H 

SD 


Own 
Own ° 
Own 
Own 


Sag 
Sag 
Sag 
Sag 
Sag | 
Sag 
War 
War | S 54: - 
Ross |* l 
Gem 


19x6 5 
19x7.00 


19x7 v0 


Own 
Own 
Own 


Own 
Own 3 
Own 


Spic 
Spic 
Spic 
Own 
Own 3 Un P 
Own 4 ~- 
Own 4 - 
Detr 3 UnP&MM 
| Own 3 ~- 
Own 3 -- 
Own 3 — 
Own 3 

Own 3 


Morse 
| Morse 
} Morse 


Herth Wi, 
19x47 

19x5 

L7x7.ot 

18) 


LEx7 


Own Tryon 
Al-Z 


rry¢ 
amie Al-7 


Al-Z 
Biju 


Own }2 
Own }'% | 
| Own ! 
Col F 
Own ! 
Own 
Own ! 
Own 
Own ! 


“Morse 
Morse 
Morse 

| Link 

De Soto Six ~~) Var 

De Soto Eight | Var 

De Vaux 6 ~ | Chain 

Dodge Six ~ | Morse 

Dodge Eight | Morse Del-R | Del-R 

Durant 6-10 | Morse Aut-L *Aut-L 3 

Durant 6-12 | Morse Aut-L |*Aut-L Borg W C3 

Durant 6-14 | Morse Aut-L |*Aut-L Borg |W C 3 

~ | Morse Aut-L |*Aut-L Own Own 3 

: Var Ovn “Own — Own 3 

Whit Del-R |*Del-R Br-I 
Whit Del-R Del-R Br- L War-G 

| Whit Del-R |*Del-R Br-I War-G 

Graham ‘| Link Del-R |*Del-R Long 3 

Graham Spl. 6 | Link Del-R |*Del-R Long - 4 

Graham Spl. | Link Del-R *Del-R Longs - 4 

Graham Cust. 8 | Link Del-R ,*Del-R Lon: 4 

Hudson Greater 8 | Morse Aut-L |*Aut-L Ow! Own 3 

Hupmobile Cen 6 | Whit Aut-L |*Aut-L Borg | War-G3 

Hupmobile Cen 8 Aut-L |*Aut-L Bort War-G 3* 

> 


Long Own 


19x: 


19x5.2 


Own | 53 Al-Z 
Own | Rub B 


LON 


~ War 
War 
Own 
Own 
Own 


Borg 
Borg 


Spit 


19x5 00 
Spi i! 
WC 3 Spic Own 
Spk Own S D 
Spi Own ! S D 
Spik ! 5.¢ Bend 
M 

H 

H 

H 

H 

H 


H 
H 


2nre 
ort 
20TE _ 


Essex Supe Six Own x Gem 
Ford A 
Franklin S 
Franklin 
Franklin § 


1 | Own Gem | 


War-G 


Own Owr 


Spic Gem 
Gem 
Gen 


Own ! 
Own 


Trans, 


Trans. Spic 


4 
4 
4 
Ros 
R« 
Ross 
Ross 
Gem 
Ros: 
Ross Al-Z 
LOSS Alem 
Ros: S 57 wi | Alen 
M Sa; 
~ Own 
Ross 
Ross 
Ros: 
Ross 
Ross 
S D Gem 
Bendix Gen 
M : Sag 
Bendix 
M 


Responsibility 


Alem 


\1-Z 


Bendix 
SD 
SD 
S D 
SD 
Own 
Bendix 
Bendix 
Bendix 
Bendix 
SD 

SD 


Own 
Sal 
Sal 
Own ! 
Own 


eplk 
MM 
UnP 
Un P 
UnP 


Spit 


Continental’s re- 
sponsibilty to both 
and 


is undi- 


os | 


| Morse 

Hupmobile C | Morse Aut-L |*Aut-L Long | War-G3 
Hupmobile Hand U~ | Morse Aut-L j*Aut-L Long | War-G 3" 
La Salle V-8 | Morse Del-R | Del-R Own | O-SM3 
Lincoln ~ Aut-L j*Aut-L Long Own 3 
Marmon Eight-70 | Del-R |*Del-R k | War-G 3 
Marmon 838 Del-R |*Del-R War-G 3 
Marmon 16 Del-R | Del-R Own 
Nash Six-60 Aut-L |*Aut-L 
Nash Eight-70 Aut-L |*Aut-L 
Nash Eight-80 *Aut-L |*Aut-L 
Nash Eight-90 *Aut-L /*Aut-L 
Oakland V-8 Del-R | Del-R 
Oldsmobile Del-R | Del- R- 
Packard 826-833 NE | Dyn 
Packard 840-845 NE } Dyn 
Peerless St. 8 ~ Aut-L /*Aut-L 
Peerless Master 8 Aut-L |*Aut-L 
Peerless De L. Aut-L |*Aut-L 
Peerless Custom 8 Aut-L |*Aut-L 
Pierce-Arrow 43 Del-R | Del-R 
Pierce-Arrow 41- 42 Del-R | Del-R 
Plymouth Del-R | Del-R Rock 
Pontiac Del-R | Del-R. Own 
Reo Royale Del-R | Del-R Long 
Reo Flying Cloud Del-R | Del-R Long 
Reo Flying Cloud Del-R |*Del-R Long 
Studebaker Six Del-R |*Del-R Long 
Studebaker Dict. Del-R |*Del-R Long 
Studebaker Com. Del-R |*Del-R Long 
Studebaker Pres. Del-R | Del-R Long 
Studebaker Pres. Del-R | Del-R Long 
Stutz LA Del-R | Del-R Borg | 
Btutz MA Del-R | Del-R Long | 
Stutz MB ___ Del-R | Del-R Long | 
Willys 6-97-98 D | Chain Aut-L |*Aut-L Borg | 
Willys 8-30 D | Chain 
Willys- Knight 66 66 bD/| Chain 


KEY TO ABI ABBE. VIATIONS 
2 


3S & 
ao 


manufacturer 


Own * 


>» be DS S 


Spi rim 


consumer 


+ 


Ro 
Rock 


Spk Sal 
Spic | Sal 
Spk a 


“| Diam 
| Diam 
} Chain 

~ | Cel 

| Diam 
| Diam 
|} Diam 
Morse 
| Whit 
| Morse _ 
Morse _ 
| Link 
Link 
Link 
Link 

| Gear 

| Whit 

a Var 

~ | “Morse 

| Mor se 

| Morse 
be Morse 
~ s Whit 

8 | Var G 

8 | Var G 

80' Var G 

90! Var G 


4.45 
3.69 
5.10 
5.10 
4.45 
4.50 
455 
4.54 
4.66 
4.66 | M 
4.70 | Bendix 
4.45 | Bendix 
445 | Bendix 
445 | Bendix ( 
4.08 | Bendix Ross 
* | Bendix Ross 
H  °£«War 
M— Sag 
_—" Ross | 
Ross | 
Ross 
Ross 
Ross | 
Ross 
Ross 
Ross 
Gem 
Gem 
Gem 
Own i 
Ross | | 
Ross 


> B vided. 


Own ! rryon 
Own '% 
Own ! 

Own ' 

Own 

Own 

Own 

Own 
Sal 

Sal 

Sal 
Sal 

| Own 'y 

| Own } 
Own 

| Own 

} Own ¥ 

' Own 

| Own ¥ 
Own } 
Own ' 

| Own ¥ 
Own 

' Own !} 

| Sal | 

; Tim % |} 
, Tim’ | 

| Own ¥, 
Own %% 


Own °¢ 


3 

Borg 3 
Own 3 
3 

3 


Borg 
Borg 
Borg 
Owl 
Borg 
~ Long 
Long 
Rock | 
Rock | 
Rock ! 
Rock 
Long 
Long 


Ow! 
Own 
Own 
Own 
fu 
Un-P ,; 
MM 


1 U 


Bijur 
Biju 
Biju 
Al-Z 
Alem 
Bijur 
Bijur 
Alem 
| Alem 
Alem 
Alem 
| Al-Z 
| Al-Z 
Al-Z 
Al-Z. 
! Far 


rryo 
rryon 
Own 


Own : 
Own °¢ 
O-SM 3 
| M-SM3 
| O-SM 3 
| O-SM3 Un-P 
War-G 3 Spic | 
War-G 4 Spic | 
War-G 4 Spic 
| War- -G 4 Spic 


“Own 3 ~ Spic 
| Own Spic 


Own ___ Own 
| Own MM 


|Own3 UnP 
| Own Un P 
| Own _ Un P 


| Own Spic 

| Own 3* Spic 
Own 3* Spic 
Own 3° Spic 

| Own 3* Spic 

| Detr Un P 

Detr 

Detr 

Own ;: 

Borg | Own 

Rock | Own 


Compression Ratio—*Optional op the Au- 


burn, 

Piston Material—*Alum, aluminum with 
invar struts; Alum, aluminum alloy; CI, 
cast iron; 8 St, semi-steel. 

Oil Purifier—Pur, Purolator; Wal, Wall: 
Han, Handy; AC, AC Spark Plug Com- 
pany; Ste, Stewart- Warner; Ski, Skinner. 

Fuel C leaner—AC, AC Spark Plug Co.; Gas, 
Gascolator; Ste, Stewart-Warner; Til, 
Tillotson, 


Carburetor—Sch, Wheeler Schebler: 
Zenith; Mar, Marvel: Car, Carter; 
Stromberg: DL. Detroit Lubricator: 
Tillotson, 

Air Cleaner—AC, AC Spark Plug Com- 
pany AM, Air Maze; Han, Handy; Un, 
nited; Til, Tillotson’ 

Front End Drive—Link, Link Belt; Tex, 
Texolite; Cel, Celeron; Whit, Whitney 
Chain; Diam, Diamond Chain; Morse, 
Morse Chain Company; Var. various 
makes of chains; Var-G, various makes 
of gears 


Red Seal engines 
designed and 


Ua 


Inlox 


Tryon 2x 


+ 


Sag 
Own 
Own | 
Ross 
Ross 
Ross | 
Ross | 


19x6.50 
19x7.0( 
29x5 50 
31x6 00 
31x6 0 
31x6 50 
Ix6.50 

} ? x70 
19x4.75 
00 
6.50x18 

} ' 6.50x18 
Al-Z 6.50x18 
19x5.25 
| Alem 19x5.25 
Al-Z 19x6 00 
Al-Z 19x6 50 
Al-Z 19x6 20 
Biju 19x6 60 
31yur 20x6.50 
Bijur 20x7.00 
Alem 19x5.00 
Alem 19x5 50 

| Alem | 18x6.00 
B. rear ‘axle ratio 


rear axle ratio ts 


° 
io is 23 


built entirely by 
Continental — carry 
a reputation and in- 
tegrity of 30 years 


Rub B 
Rub B 
Rub B 
Rub B 
| Faf 
Faf 
Tryon 





433 
4.55 | 
407 !H 
407 |H 
442 !H 
473 | Bendix 
4.73 | Bendix 
4.73 | Bendix 
4.31 | Bendix 
4.31 | Bendix 
4.775 | H 
4.75 |H 
475 !H 
4 | 460 | Bendix 
4 | 440 | Bendix 
| Own % | 4.18 | Bendix 
Ignition, Generater 


Auto-Lite; Del-R, Delco-Remy 
East; *Nash-Indicates 


standing. 


| 


29x! 


Own 
Own 
Own 
ry you 
Tryon 
Fat 
Faf 
Faf 
Own 
Own 
Own 


Tryon 

, Tyron 

, Tyron 
Arrow 43, 137 in. W 
is 4.42, On mode) 41 
4.42. On mode! 42 rat 


tThe axle ratio varies 
on Franklin models 

Brakes—H, hydraulic; 
steeldraulic; Bendix, 

Steering Gear—Gem jemmer; 
Gear and Too) Company; Sats 
Say-B, Saylor-Beal] Manufactur 
pany; War, Warner 

Rear Springs —S. semi-elliptic uh 
elliptic; Cant, semi-cantilever; 8S-Tr, 
semi-transverse. *Rear spring length on 
Willys, 6-98D is 51 in 

Spring Shackles—Tryon, 
Company; Rub B,. Rubber 
lator Company; Faf, Fafnir 
Company; ERS, Eaton Rubber 
ings. Inlox—Inland Mfg. Co, 

Chassis Lubricator— Alem. Alemite; AIl-Z 
Alemiate Zerk; Bijur, Bijur Lubricating 
Corp.; Bijur A, Bijur automatic central- 
ized; Par, Farval 


20 Th) TA! TN MM! MM wm! NM! MM 
aon ani cn! on & oh} . en ano 


Building to man- 


3 
3 
¥ 
3 

3 
3 
3° 


Alem 


ufacturer and in- 
dividual require- 


ments, Continental 


MMNNM 


| — 


TD | PD} 


necessarily main- 


G2 


Aut-L |*Aut-L tains a close work- 


Aut- L |*Aut-L 


C 


| wn iw 





ing contact with all 


and Starter—AutL 

North twin ig- 
nition 
*Bendix starter used. 

Cluteh—Borg, Borg & Beck: Br-L, 
Lipe; Rock, Rockford Machine; 
Long Clutch Company. 

Transmission—War G., Warner Gear Com- 
pany; Detr, Detroit Gear; Mun, Muncie 
Gear; WC, Warner Corporation: D-SM— 
Detroit Synchro-Mesh; O-SM—Own, Syn- 
chro-Mesh; M-SM—Muncie, Syncbro- 
Mesh. 

"Free Wheeling. 

vee wheeling on Auburn De Luxe models 
only. 

Universsto—Un P, Detroit Universal Prod- 
ucts Company; Spic, Spicer Manufactur- 
ing Corporation; MM, Mechanics Uni- 
versal Joint Company. 

Rear Axle—Col, Columbia; Sal, Salisbury; 
Tim, Timken. 42-Semi-floating: %- 

% floating; F-Full floating. 

Ratio—Optiona) on the Auburn. 


clients. 


Weight—§Austin standard passenger 
coupe. **Hupmobile model H_ weighs 
3,955 pounds, and model U, 4,225 pounds,’ 
*Reo Royale 125-in. wheel base, weighs 
3,950 pounds. *Studebaker, 7 pass 
sedan. *Willys 6-97 D weighs 2,656 and 
the 98-D weighs 2,706 pounds. 

Wheel Base—*Over al} length of chassis 
instead of wheel base, which manufac- 
turers refuse to give. **Essex, seven- 
passenger sedan available on 119-inch 
whee] base 

Engine Make—Con 


with body types 
Brown- 


Long, mechanical, SD 


ake Corp 
Ros s, Ross 
Saginaw, 

ig Com- 


M, 
Bendix Bi 


CONTINENTAL MOTORS 
CORPORATION 


Zen, 
Str, 
Til, 


E) 


Offices: Detroit, Michigan, U S. A. 


Continental; Lye. Ly- 
Factories: Detroit and Muskegon 


coming Hal), De Vaux-Hal} Motors Corp 
Fan Belt Type—V, V-type; F, flat 
Thermostat—Bish-Bab, Bishop & Babcock; 
Dole, Dole Valve Co., Chicago, D1.; Pines, 
Pines Winterfront; Var, various makes. 
Valve Arrangement—L, L head; H, hori- 
zontal: O, overhead; K, sleeve valve; 
LV, V-type L head. 
*Air cooled. tThermo syphon water cir- 
eulation 


HOUDAILLE-HERSHEY CORP. 


Willys-Morrow 
Shock Insu- 
Bearing 
Bush- 


*On Pierce 





on or before May 1, next, will be 


equal to the quarterly dividend re- 
taken over by the company at a 


quirements of 62'% cents a share on 


Steel Products Company reports for 
the quarter ended March 31, 1931, 


EARNS PROFIT IN MARCH 
AFTER EARLIER LOSSES 


New York, April 20.—Operations 
of Houdaille-Hershey Corporation 
in March are understood to have 


resulted in a profit of approximate- | 


ly $140,000, following small losses 
incurred during the preceding two 
months of the year, due to low 
levels of business. 

For the first quarter the com- 
pany probably will report net prof- 
its of around $110,000 after all 
charges, an amount approximately 


the outstanding Class A stock. In 
the first quarter of 1930 net profits 
were $80,365, equal to 46 cents a 


profit of $360,272 after interest and 
depreciation, but before Federal 
taxes and profit sharing expenses, 


price equivalent to the closing price 
on the New York Stock Exchange 
lon that date. Holders surrendering 


share on the 174,480 outstanding | comparing with $263,286 in preced- | scrip certificates after May 4 at the 


Class A shares. 

First quarter results were aided 
by the substantial sales achieved 
by Lyon Cover Company, a sub- 
sidiary manufacturing metal tire 
covers for spare tires. Volume of 
business of this subsidiary amount- 
ed to approximately $360,000 in the 
quarter. 


MIDLAND STEEL PRODUCTS 
Cleveland, April 


ing quarter and $699,973 in first 
quarter of 1930. Capital stock con- 
sists of $9,693,000 8 per cent. pre- 
ferred and 242,325 no-par shares of 
common. 


HUPP 
Scrip certificates for fortieth in- 
terests in the common stock of the 
Hupp Motor Car Corporation, which 
ordinarily would become void unless 


20.— Midland exchanged for full shares of stock 


trust department of the Guaranty 
Trust Company of New York will 
receive in cash the 


stock 
NEW CHRYSLER DEALER 
Camden, N. J., April 20.—Clark 
Motors, 43d Street and Maple Ave- 
nue, this city, has been appointed 
Chrysler and Plymouth dealer. 


proportionate | 
share of the amount realized for the | 


fontinental 
fngines 


amined 
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Production -- Engineering -- Factory - 


ynchronizing Production 
Control With Conveyors 


BY E. M. OLIN, 
OF 


WORKS MANAGER, AND W. C. 
PRODUCTION, WESTINGHOUSE 


DIRECTOR 
AND 


BEATTIE, 
ELECTRIC 


MANUFACTURING COMPANY, MANSFIELD, O. 


The following, in part, is the sec- 
end installment of a paper pre- 
sented before the national materials 
handling meeting of the American 
Society of 
held at Cleveland, O. It will appear 
serially in the Automotive Daily 


News. 


When a 


lay-out engineers plan 


conveyorized system of manufacture | 


each separate operation must be 
studied minutely and scrutinized as 
never before. Not only must each 
individual operation be time-studied, 
but the different operations all 
along the line must be tied together 
or balanced out in such a way that 
there will be absolutely no lost mo- 
tion, and this requires expert plan- 
ning. 

When we installed the pace-set- 
ting conveyors and began to man- 
ufacture according to modern 
methods we found immediately that 
we had to have better production 
control. We soon found that if we 
started material at the right time 
it would be at the proper place on 
the assembly line at the proper time. 
We, therefore, centered our produc- 
tion control on getting started at the 
right time. If parts are started too 
soon, congestion and extra handling 
results: if started too late. the as- 
sembly line is held up. 

We use a graphic control plan 
that starts with a definite graphic 
plan for each assembly conveyor 
From this chart a plan is made for 
each component part back through 
the finishing departments, fabricat- 
ing departments, etc., to the raw 
material requirements. Every part 
is checked monthly and each day's 

rtormance is indicated on the 
ies and assembly charts, so that 
we know at all times exactly where 
we stand. 

The definite routine plan also re- 
sults in less supervision, as the fore- 
man does not have to spend a large 
part of his time chasing jobs 
through the department. This has 


tended to raise the standard of our | 
and they have been very | 
}enough raw 


foremen, 
active in cost reduction work, which 
was not possible when their 
was taken up with the daily routine 
of following work 

The reduction in work in process 
inventories is one of the greatest 
advantages of a conveyor 
and usually it can be shown that 


Mechanical Engineers, | 


time | 


system | 


from 
if for 


{conveyorizing is justified 
|} money saving thus made, 
| other reason. 

Under the old scheme of 
facture it was customary 
parts for assembly anywhere from 
one to three months ahead of the 
time of actual assembly. These 
parts were stored until used. Many 
extra handlings were required, not 
to mention the additional space used 
for stocking. Then there was al- 
ways a loss due to bookkeeping er- 
rors, and, many times, due _ to 
changes in schedules and design, the 
stored parts became obsolete and 


no 


| would eventually go into the scrap| 


pile. 


Now, with the conveyor plan, the 


|idea is to keep the material moving | 


'all the time. The stocking of parts 
|is reduced to as near 
sible 

Since conveyorizing, we have been 
able to reduce our inventories of 
raw materials and work in process 
more than 25 per cent., 
would be able to make far greater 
reductions if we had not so many 
articles in the line on which the 
volume is very small, but which 
must be carried for commercial rea- 
sons. 

The first step in the graphic 
control plan is an order or schedule 
to make a specified number of cer- 
tain complete devices. We will use 
electric ranges for the sake of illus- 
tration 

Some one must determine the 
quantities and types to be built and 
the time deliveries are required. In 
our company a department known 
as the stock control section sets up 
these schedules. This 
works between the sales and manu- 


facturing branches of the organiza- | 
data at all} 


;tion and has accurate 
;} times relating to sales, 
|} manufacturing schedules. 

The delivery date is determined 
by the time required to secure raw 
materials, fabricate and finish those 
materials and finally assemble them 

It is our practice to provide just 
materials to cover this 
period of time. 

Sales are forecasted four months 
in advance and materials are pro- 
vided against that forecast, depend- 


stocks and 


| ing upon the time required to secure 


them, 
Production planning starts when 


Back of USL 


@ MILLIONS OF SATISFIED USERS 


1. Thirty-two 
years’ battery 
building experi- 
ence 


2. Six 
tortes 


great fac- 


3. Standard equip- 
ment on leading 
cars 

4. 18,000 service 
stations and deal- 
ers 

5. The USL 
sured Life Plan 


Ia- 


USL has built batteries for 
32 years—millions of them 
—and USL dependability is 
known by actual experience 


to millions of users. 


USL Battery Corporation 


Niagara Falls, New York 


Other USL factories at Oakland, Califoraia; 


@ 6. Millions of satis- 
? 
? 


Toronto, Canada; Sydney, Australia; 
Manchester, England; Paris, France. 


BATTERIES 


= = Long 


Life— Dependable Power 


zero as pos-| 


and we| 


department | 


| the stock control schedule is re- 
ceived. 

Graphic load charts are built up 

| for the entire «baie for all types 


of ranges, Fig. 


| | RANGE 





the 


|} loads on the different manufac- 
| turing sections. 

These loads are then plotted} 
graphically, using figures and “blue | 
bar” for load, and “red bar” for} 


MBLY — JANUARY 1931 


QUOTA—iI25 PER DAY ON CONY EYOR 


le 


| 17 | |2a] | 
| 18 


} 25) 
19 | 20/21 
pp 


| 23) 
| 


| 
|22| 26| 27| 28/24 





manu- | 
to build | 











C 84% — 


CR 84Z2-— sce 


GREY 


200 


eg 20, 20 20) 


20 | 20/20) 5| 5| 


| 15] 20! 20] 2 





L. 62\- GREY 


7. 


TOTAL | Z2oo 


190 | DecivER 13 PER Day SM tHRovee ISTH) 


109 DELIVER 13 PER Day, 97 THroven 240%) pence 


Fig. 1 


These load charts built up 
two weeks in advance of the time 
final assembly is to start and cover 
a four-week assembly period, the 
first two weeks repeated, the second 
two weeks new. 

Three major factors 
the load chart values: 1, the com- 
mercial requirements; 2, the facil- 
ities and materials available as re- 
flected by individual tooling for 
each type of range; 3, operator ef- 
ficiency. 

We find the dates the completed 
ranges are wanted, the possibility 
| of ft meeting these dates and the gross | 


are 


determine 


| 


The Brown & Sharpe Manufac- 
turing Company of Providence, R. I., 


| line of milling equipment. It is an} 


entirely new designed machine, of | 


some completely 
| tageous cost-cutting production fea- 
tures which adapt it equally well to | 
short as well as long-run production 
jobs. The machine has an auto- | 
matic longitudinal feed of 22 inches, 
a transverse adjustment of saddle | 
of 6 inches and a vertical adjust- 
ment of the spindle head of 13 
inches. Probably the most impor- 
tant and outstanding feature of the 
machine is the compiete control of 





Complete Front Control 
| Features New Miller 


BROWN & SHARPE No. 22 plain miller 
{all 
| front, without leaving the operating 


has announced the addition of a 
No. 22 plain milling machine to its | 


the manufacturing type, possessing | 
new and advan- | 


performance against load. Op-| 
posite each range under the work- 
ing day or portion of working day 
in the month, the bars and figures 
indicate the time for assembly and 
later the performance against the 
load. 

Requirements for the complete | 
schedule of ranges are estimated 
with respect to parts, raw material, | 
expense material and labor from| 
permanent manufacturing informa- | 
tion. These are nothing more or 
less than bills of material, showing 
parts and multiples thereof, to make 
one range of each style. 

(Te be continued.) 


| pany, 


operating functions from the 


position. 

Automatic control for the table is 
| provided by means of adjustable 
dogs on the front. Several cycles 
of automatic operation are avail- 
able with the dogs furnished. Power 
| fast travel and cutting feed for the 
table are available in both direc- 
| tions. Hand control, by a single di- 
|rectional control lever on the front 
| of the saddle, is also provided. 

The spindle is mounted on four 


| such 
| lapsed, 





| anti- friction bearings and can be 
| set to rotate either right or left 
hand. It can also be set to rotate 
continuously or to stop simultane- 
ously with the engagement of 


cere eeeeer 


NEW VALVE SEAT TAP 
DESIGNED FOR GATE 
VALVE TAPPING 


VICTOR valve seat tap 


The Landis Machine Company, 
| Inc., Waynesboro, Pa. has de- 
veloped and placed on the market 


a tool for tapping the valve seat 
ring threads in gate valves, when 
the major diameters of the threads 
are greater than the port openings. 

The Victor valve seat tap is fit- 
ted with double ended chasers, one 
end for each of the two valve seat 
ring threads. Its construction,. is 
that the chasers, when col- 
will clear the port openings. 

The chasers are expanded to the 
cutting position by means of @ 
handle provided for that purpose 
after the tap has entered the 
valve body through one of the port 
openings. 

The two threads are tapped with 
the same chasers in one chucking. 
The tap is suitable for valves with 
either parallel or angle seats. 
Valves with angle seats require a 
fixture of the trunnion type with 
stops for bringing the valve seat 
ring openings in line with the —_ 


ELMIRA FOUNDRY CO. 
TO BUILD ADDITION 
Elmira, N. Y., April 20.—The El- 
mira Foundry Company, a subsid- 
iary of the General Electric Com- 
has awarded a contract to the 
Lowman Construction Company, 
Inc., for construction of a one-story 
brick, concrete and steel addition to 
its local plant. The new unit, to be 
50x160 feet in size, will cost about 
$50,000, with machinery and equip- 
ment installations. 


power fast travel of the table and 
to start with the engagement of 
cutting feed. When set for auto- 
matic operation, the _ directional 
control lever on the front of the 
saddle also controls the functioning 
of the spindle. 

Other features include automatic 
lubrication by filtered oil for all 
units in base and driving unit, pres 
sure greasing system for end -bear+ 
ings of table drive shaft, single oil- 
ing station for saddle and table 
mechanism, wide chip space, auto- 
matic control for cutter coolant 
with quick return to tank in base. 

Sixteen spindle speeds ranging 
in practically a geometric progres- 
sion from 25 to 620 r. p. m., and 
sixteen feed changes from 1-inch to 
38'% inches per minute are avail- 
able. Direct reading dials above 
the levers indicate the speed or feed 
for which the machine is set. 

Furnished as extras, when desired, 
are the No. 22 vertical milling at- 
tachment, the vertical milling at- 
tachment crane and the fixture 
flushing pump. 

A complete description and speei- 
fication on the No. 22 plain milliag 
machine is given in a sixteen-page 
feature specification oui by 
the eamageny. , 


44 , « {etomy 8 ’ 
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Equipment --- + Development 


Booster Gun Combination am 
Greases Frozen Shackles) 


ee sy “ 

/EQUIPMENT PREPARES | tartng Company, Deo Motues, 10. 
a ee Zerk 

FLYWHEELS FOR le aoe de aa Senate. es 


and ten-ton gun 


GEAR SHRINKING po designed to force grease | 


| into “frozen” shackle bolts on mode] 
| A Fords. 
The adapter, which is applied over | 
the Zerk fitting, is self-aligning and 
| self- centering. The seamless steel- 
| connecting tubes, to which are at- 
jtached the case-hardened Zerk 
| Seats, are mounted in oval holes so 
SLIDING KEY | that they may float to and from 
ADJUSTING SCRRW] | each other slightly in order to com- | 
pensate for the center-to-center | 
variation of the two shackle fittings. | 
ENLARGED SECTI | The tubes are bent at 30 degrees, 
CUTTING OFF | KUICKON ten-ton booster gun shown developing 30,000-pound gauge 


FLYWHEEL TEETH venient Position. pressure 


SHOWING CUTOFF TOO! 
and may be turned to any con- 





Chrysler Imperial Eight 
$2745 to $3575 


STILES-HERMAN portable brake- 
drum and flywheel lathe 


+: Stales-Herman Mfg. Co., St. Louis, 


Mo., announces a new item of equip- , 
ment for machining flywheels to Ch / h t 
‘size, preparatory to shrinking on rys er E lg 
‘new starter gears, for those stations 


‘utilizing its portable brake drum 
Th | $1495 to *1665 
The special equipment includes al O 


flywheel face plate, cut-off tool] 
holder, cut-off tool and finish- | 
ing tool. It is used with a Stiles 
portable brake-drum lathe, and is 


priced at $25. = i 
G. M. AND LAMINATED Chrysler “70 


SHIM WIN VICTORY $1245 to *1295 


(Continued from Page 1) 


joined together: a spacing part of 

hard metal, to serve the primary Ch [ S e 
purpose of a shim in keeping apart 

the bearing members, and a facing rys er 1X 
part of babbitt or other bearing 

metal, to serve as the inner edge $ $ 

of the shim and to form a part of 745 to 8 75 
the bearing surface against the 

shaft. With such shims, the bear- 

ing surface around the shaft would 


; continuous and the escape of 
oil prevented. This kind of shim | 


is called a babbitt-faced shim. The 

claims in the patent ‘except the | Pl mouth 
ninth, which is not relied upon), 

describe such a shim, the claims | 

being similar in calling for the $ $ 

spacing part and the facing part 535 to 695 
and differing in methods of fasten- 
ing the parts together, lamination 
and the like. As to fastening, some 
of the claims merely say generally 
that the parts should be perma- 
nently connected. The fourth claim 
states that the spacing part should 
be embedded in the facing part. 
Other claims go further into par- 
ticulars and specify that the spae- 
ing part be U-shaped so that the 
hooked ends may be anchored in 
the facing part. 


ant are babbitt-faced shims, in 
which the spacing part is embed- 
ged or anchored in the _ facing 
part.” 


CARTER CARBURETOR MEN 
ATTEND SERVICE CLINICS 


St. Louis, April 20—V. J. Lowen- 
Stein, sales manager of the Carter 
Carburetor Corporation, St. Louis, 
is en route to Toronto with Carter 
Service Representative Charles A. 
Boeger to attend a number of ser- 
viee clinics arranged by the Auto 
Miectric Service Company, Ltd., of 
Twronto, exclusive Carter distributor 
fdr Canada. Clinics will be held at 
Toronto, Ottawa, London and Mon- 


OUTPUT OF NEW 
HEAVY DUTY UNITS 


(Continued from Page 1) 


; M. TRUCK STARTS 


Sturdiness and ability to provide 
| proper riding qualities under all 
load conditions. Rear springs are 56 
inches long, with eleven leaves, and, 
have auxiliary springs 35 inches long 
with seven leaves. Front springs are 
40 inches long, with twelve leaves. 
Both models have four-speed trans- 
mission of sliding gear type, with all 
gears of pack-hardened, 5 per cent. 
nickel steel. The clutch is simple, 
durable double disk type, mounted 
in flywheel housing on ball bearings. 
Driving disks are of heavy cast iron 
for dissipating heat 
| Four-wheel brakes and roller bear- 
ing, worm type steering gears pro- 
vide safe, easy handling. 


————— $$ —$ 


MONEY-MAKERS 


| 

| Hang up the Chrysler sign and make money. _ isn’t hemmed in by the narrow confines of a 
| Chrysler sales are constantly increasing week single price-class. He can go after business in 
“The shims sold by the defend- | after week. many price classes. That means greater oppor- 

Chrysler cars are different from other cars— _ tunity, bigger volume, larger profits. 
| smarty different in style; basically different in And inaddition to Chrysler Eightsand Sixes, the 
| engineering; joyously different in performance— Chrysler franchise gives you another trump card 
money-making cars for the dealer. in the Plymouth —a full-size Chrysler-built car 
They have eye-appeal—pride-appeal—purse- _ priced to compete with the very lowest-priced cars. 
appeal—and that means sales-appeal. We have some good territory opportunities 
And there is today a Chrysler priced for | we would like to talk to you about—confi- 
practically every purse. The Chrysler dealer  dentially, of course. Get in touch with us. 


CHRYSLER SALES CORPORATION + DETROIT, MICHIGAN 


treal over a period of two weeks. ee 
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Sells 


Cooke-Melton Co., Ford| 


Dealer in Fort Worth, 
Disposes of 535 New 
And Used Units in First 


Quarter 


CAREFUL attention to meeting | 
|} of new passenger cars for March, 


every service demand of his cus- 


tomers is the fundamental cause of | 


a sale of 535 cars, new and used, be- 
tween Jangary 1 and April 1, this 


year, according to Robert Cooke, 
Jr., of the Cooke-Melton Company, 
Ford dealers in Fort Worth, Texas. 
This company has its sal and 
service headquarters in a residential 
district of Fort Worth and it has 


sold 245 
day, 
tained in April. 

“We have accomplished this rec- 


ord. considered outstanding for a 


A. B. JONES. Cc. M. MALEY, 


concern of our size, almost entirely 
through careful attention to service,” 
Robert Cooke, Jr., said. “From the 
very beginning we concentrated our 
efforts upon satisfying every service 
customer. We installed modern 
equipment to handle any problem 
arising in Ford maintenance, select- 
ed our mechanics most carefully, 
installed close supervisory methods 
and convinced Ford owners in our 
neighborhood, who found our service 
convenient, that we really knew our 
business and meant to be 
Nearly every service customer 

sent us new car prospects. 
“However, our location has 
advantageous as well. 
do not cut prices, there is a 
which we are not anxious to 
that, being out of the high-rent dis- 
trict, we can afford to render more 
service for the money That rf 
is true to a considerable ex- 


been 


feeling 
dispel, 


course 


Cars 


, over the preceding month, and were 
| 20 per cent. below the corresponding 
| month of last year. 


|March aggregated 8,493, as against 


been in business less than a year, | Comparing with 
Since January 1 Cooke-Melton has | Chevrol 
new cars, almost a car a | Chevrolet 


and this pace is being main- | 
| ponding period of last year, 


helpful. | 
has | 


| midst 
Although we | 


(AGT, "AI i 4 


Tapers 





Chevrolet Sales i in South 
Up Sharply Last Month 


NEW YORK, April 20.—Seven, 
states and the District of Co- 
lambia have reported registrations 


and in it states that Chevrolet sales 
showed an upturn of 11 per cent. 


Chevrolet 
in 


Registrations of new 
cars in these reporting states 


7,607 in the preceding month, and 
10,646 in March, 
the first three months, 
registrations in these 
aggregated 20,832, as com- 
25.457 in the corres- | 
a de- 





1930. For 
states 
pared with 


cline of 18.2 per cent. 
Alabama _ reported the 

upturn in March sales over 

of February. with registrations 


sharpest 
those | 
of 


| of 29 per cent., 


691 Chevrolet cars, as against 367 in 
the preceding month, a gain of 88 
per cent., and comparing with 786 
in March, 1930, a decline of 12 per 
cent. For the first three months 


|Chevrolet sales in this state aggre- 


gated 1,418, as compared with 2,408 
@ year ago. a decline of 41 per cent. 
In Arkansas Chevrolet registra- 
tions in March were 327, as against 
261 in February, up 25 per cent., and 
comparing with 611 a year ago, off 
46 per cent. For the first quarter 
Chevrolet registered 1,040 cars in 
Arkansas. as against 1.687 a year 
ago, a falling off of 38 per cent. 
Chevrolet registrations in Florida 


|} in March totaled 1,210, as against 


667 in the preceding month, a gain 
and comparing with 
862 in March, 1930, a drop of only 6 
per cent. For the first three months 
Chevrolet sales in Florida were 2,686, 
as compared with 3,004 in the cor- 
responding period of 1930. a decline 


| of 10 per cent. 


tent, although Mr. Melton and I 
would not sacrifice the most meticu- 
lous service, no matter where our | 
business was located, realizing how | 
vital service is to the selling of au- 
tomobiles. 

“Another thing about our location 
that is helpful is that we have prac- | 
tically no traffic congestion and can | 
park our customers’ cars outside. In 
fact, some work can be accomplished 
outside, although we do not make a | 
practice of doing this. Availability 
of parking space, as every dealer will 
appreciate, increases our capacity 
and speeds up our processes, making 
it less burdensome to carefully per- 
form and supervise all work done. 

Finally, our sales record depends 
upon the good and persistent selling 
of our organization. Our salesmen 
are effective men, and they are! 
backed up by courtesy and willing- 
ness to serve on the part of every- 
body. We have every expectation of | 
making a much better record this 
year, but point to the fact that our 
record so far has been made in the 
of what is generally consid- 
ered to be a business depression. It | 
is my opinion that some of the de- 
pression is due to laziness and lack 
»f initiative on the part of business 
men: Certainly every one can in- | 
his business at this time by 
working hard-at it.” | 


*rease 


}comparing with 8ll a 


| the first three months of 
| Chevrolet 


|}comparing with 


Missouri reports Chevrolet regis- 
trations in March as about the same 
as in the preceding month, the total 
having been 3,482, as against 3,485 in 
February, and comparing with 5,182 
in March, 1930, a decline of 33 per 
cent. For the first three months of 
this year Chevrolet sales in Missouri 
were 7,739, as compared with 9,972 
in the first quarter of 1930. off 22 
per cent, 

Registrations in 
last month were 817, 
in February, up 43 


Carolina 
as against 571 
per cent.. and 
vear ago, a 
cent For 
this year, 
1,979 in Norto 
2.200 a 


North 


gain of less than 1 per 
sales were 
Carolina, as against 
ago, off 10 per cent. 

South Carolina reports Chevrole! 
sales of 528 in March, as against 
436 in February, up 21 per cent., and 
394 a year ago, a 
gain of 31 per cent. For the first 
quarter of this year, sales were 1,423 
as compared with 1.770. a fallins 
off of 19 per cent. 

Virginia registrations last month 
were 1,100, as against 1,401 in Feb- 
ruary, off 21 per cent., and compar- 
ing with 1,444 in March of last year 
1 decline of 24 per cent For the 
first three months, Chevrolet sales 
in this state amounted to 3,059, 


as 


| January 


year 


compared with 3,418 in 1930, off 10 
per cent, 

Chevrolet 
Columbia in March amounted to 739, 
as against 419 in February, an in- 
crease of 76 per cent., and com- 
paring with 556 in March, 1930, a 
gain of 33 per cent. For the first 
three months sales amounted to 1,- 
488, as against 998 a year ago, an 
increase of 49 per cent. 

The following table compares the 
aggregate Chevrolet registrations in 
the reporting states for each of the 
first three months of this year with 
last: 

1931 1930 

3: 6,050 
8,761 
10,646 


January 
February 
March 


7,607 


25,457 

Following are Chevrolet registra- 

tions in the seven reporting South- 

ern States and the District of 

Columbia for the first three months 

of this year, as compared with the 
corresponding period of last year: 

Alabama 

1930 

889 

733 

786 


2,408 


January 
February 
March 


Totals 


594 
482 
611 


Totals ... ‘ 1 68 


February 
March 


January 970 
February 


March 
Totals 


January 
February 
March 


Totals 


January 
February 
March 


Totals 
South Carolina. 
January 
February 
March 


Totals 7 
Virginia 
January 


Cumulative New Commercial Car Registration Statistics, 


Figures in this table are from R. L. 
are furnished by the New 


by addressing any of these three companies. 


registrations do not include buses. 


Returns for today: Alabama, New Hampshire, New Mexico, Oregon, Rhode Island, Vermont 


Brockway- 
Indiana 

Chevrolet 
mond-T 


Autocar 


Alabama | 
Arkansas | 
Conn | 
Delaware | 
Florida | 
Idaho | 
IHinois | 
Maryland | 
Minn. | 
Missouri | 
Montana | 
N. 
N. Mexico | 
North Car] 
Nor. Pak, | 
Ohio | 
Oregon | 
Rhode Ist. | 
So. Car. | 
S. Dakota] 65 
Utah | 77 
39 
215 
~ 100 
47 
341) — 
ar 
4145) 


78 
86 
29 


Hamp. | 


48 


48 
30 


Vermont | 

Virginia | 

Wash'ton | 

West Va. | pa 

Wisconsin | ae ee 

Dist. Col. | 3 | 
Totals j 33; 46; 


Jersey Motor List Co., 


~~ 


ya 


owt on 


Potk & Co. of Detroit, with the exception of MHinois, 


New Car Division, Trent 


Some of this data has been p 


wo wi 
~ 
oC Ww 


Nn 


wNaQe we KN mem 


= oo 


247 
47 
557 
120 
112 
112 
59 
124 
43 
242 
254 
109 
433. 
~ 93}. 4 
5614; 182; 


iY 


ww =| mm ts 


which 
N. J. Readers desiring county, 


ublished previously, 


on, 


national 


Republic 


17 


830) 


are supplied by the Robinson 


but it is given here complete 


Advertising Service, 


for the convenience 
Comparative figures for 


Studebaker 
Whippet 





sales in the District of 


March, 


Springfield, flL., 
city or town lists, or lists of owners in any given section, may obtain these 
of 
March, 


and Washington 


With Service That Satisfies 


WICHITA CHEVROLET 


DEALERS REPORT BIG 
GAIN IN MARCH SALES 


Wichita, Kan., April 20.—What- 
ever may be the business situation 
generally, Chevrolet automobile 
dealers in Wichita have no particu- 
kick coming over their March 
A report that a total of 138 
in March 


lar 
sales. 
new Chevrolets were sold 


{to Wichita purchasers was confirmed 


by E. V. Yingling of the Yingling 
Chevrolet Company. 
In addition to an exceptional busi- 


conditions taken 
into consideration, Mr. Yingling 
said comparatively good business 
was done in used cars. 

So far, he says, April has pro- 
duced even better results from 4&4 
sales standpoint than did March, 

All of these cars were sold in 
Wichita on a retail basis, and not 
to dealers in the territory adjacent 
to the city. 

The Hobbs Chevrolet Company is 
the other Wichita dealer. 


ness in new Cars, 


OKLAHOMA CITY GETS 
NEW FORD DEALERSHIP 

Oklahoma City, April 20 (UTPS). 
-A new Ford dealership for this 
city, to be known as the Porta- 
Keith, Inc., at 217 West Reno Ave., 
has been announced by M. M. John- 
son, manager of the Ford plant. 
Lester Porta is president and George 
Keith vice-president and sales man- 
ager. The service department will 
be in charge of Lloyd Booth 
SELLS 228 USED CARS 

IN MARCH FOR RECORD 

Memphis, Tenn., April 20.—George 
Fox, who hag been used car man- 
ager of the Union Chevrolet Com- 
pany since its organization seven 
years ago, broke all previous records 
last month when he sold 228 used 
cars. 


February .1,401 1,020 


March 


ih pois aden alia rear 3,059 3,418 
District of Columbia 
January 
February 
March 


Totals 


162 
280 
556 


998 


1931 


and New Jersey, which 


subscribers. Commercial car 
1930, will be found on Page it 


our 


278 Alabama 
236 Arkansas 
469 Conn. = 
108 Delaware _ 
381 Florida 
139Idaho | 
1502 Illinois 
450 Maryland 
1230Minn, 
1595 Missouri an 
209 Montana 
224 New Hamp 
111.N. Mexico. 
533 North Car. 
138 North Dak. 
1194 O0hio 
218 Oregon 
195 Rhode Ist. 
243 8. C aroli.a 
177 S. Dakota 
245 Utah 
102 Vermont za 
572 Virginia Pi 
447 Wash’ton _ 
248 W. Virginia 
973 Wisedisin — 
157\Dis. of Col. 
12374, Totals 
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New Profits in Delivering Building Materials 


In view of the opening of the spring and summer and building season equipment and left him a good net 
at this time and the anticipated marked increase in public works, this 
report of a survey conducted by the General Motors Truck Company, 


Pontiac, Mich., covering the profits 
is especially timely. 
entire report in serial form. 
form is available at all General 
distributorships. 


T first glance the building material dealer 


from delivery of building materials, 


Automotive Daily News is pleased to present this 
Complete text of this report in pamphlet 
Motors Truck Company's dealers and 


may feel that 


providing the type of satisfactory yard layout indicated 


on the foregoing page is likely to be a costly affair, 
orders alterations indiscrimi- 


may be if the dealer simply 
nately. 
it is noteworthy 
average } 


permanent, 


that the 


modern bins, 


But sweeping alteration is seldom necessary. 
main 
yard are well located. 
silos and other 


And it 


Indeed, 
storage facilities in 
When the dealer invests in 
storage facilities, 


his investment is large enough to demand careful thought 
as to their most satisfactory location. 


On the other hand, it is the old 
wooden bin, the shed that is about 
to fall down, the abandoned tools 
and implements, the piles of spoiled 
materials or debris, and so on, which 
cause delays and congestion in the 
average yard. In some yards trucks 
were forced to back and turn on 


each trip because of objects which , 


were better removed from the yard 
than kept there. 

The important point is that the 
dealer should study his own yard 
arrangement. A watch, a _ pencil 
and paper and an hour or two a 
day for a day or two are all that 
are required to determine where 
trucks are losing time in the yard. 
And with that information at hand 
the dealer can easily 
whether or not alterations made in 
the interest of saving truck time will 
be profitable. That changes are 
frequently profitable is shown by 
the following illustrations: 

A busy materials yard with a 
fleet of fifteen trucks had an awk- 
ward entrance arrangement, further 


Delivery to: 


MATERIALS 
70 ye a 


Loaded by: O 
Scaru 


Cumulative New Commercial Car Registration Statistics, 


This table is repeated for comparative purposes only. 


Autocar 
Brockway- 


States 


Indiana 
mond-T 


Chevrolet 
Dia- 


Ala., 1930 | 
Ark. ‘30 | 
Conn., '30 7 
Del., "30 | 
Fla., °30 o . 
Idaho, '30 . 
Iil., 1930 ee 
Md., "30 | 
Minn., °30| 2 
Mo., 1930 | 23 

"30 | 

30 

30 

30 


= 8 


~ §3| 221 
. 1; — 
1111 
98 
65 
~ 
~ 240 
68 


meee 75 
1930 | 29 
= "30 a § 
Wash., i 
W. V., *30 | 
Wis., °30 
—. 3 
Totals | 68 116, 
arried in the 


540 
~ 189 

128 
~ 482) 


TThn 


5980, 148 


determine | 


iscelaneous 


complicated by the location of the 
scale. The time lost per round trip 
averaged one and a half minutes 
Merely by using the existing gate as 
an exit, and making another en- 
trance, the difficulty was easily 
overcome. With each truck in the 
fleet averaging nine trips a day, 
and truck time valued at $1.35 an 
hour, the savings to the operator 
were $4.55 a day, or for a year of 
|300 working days $1,365. And the 
alteration expense had been only 
$94. leaving a net profit of $1,271. 
In a small yard, shoveling sand by 
hand required fifteen minutes an 
average load. A change was made 
to loading by portable conveyor. 
The net saving amounted to thir- 
teen minutes per load. With seven 
trucks averaging eight trips a day. 
that meant a saving of 728 minutes 
The operator was able to release an 
old truck whose upkeep with driver 
hire had been $3,124 a year. That 
saving more than paid for 


Time Received Cred 
St 7215-Ok Cash 


For driver: 


| 
} 
| 
| 


Federal 


16 
14; —«356 
~ 9) 422 
16 1228 
; 135 
~ gl 


the 


his new 


profit 

A dealer handling a_ relativel, 
large volume of business had a ce- 
ment shed that accommodated onl; 
one truck at a time at the loadinz 
platform. That meant that, when- 
ever cement orders were heavy, u 
second truck had to wait while the 
first was loaded—a twenty-five min- 
ute loss. The platform was remod- 
eled and extended to accommodat 
three trucks At the end the 
vear the dealer figured that the time 
saving not only paid for the altera- 
tion, but in addition gave him $424 
extra profit. 

It will pay the dealer to study his 
own yard for economies of lavcut 


of 


Another Reason for Improving 
YARD LAYOUT 


Truck savings 
easily obtainable 
through improve- 
ments in yard 


ADDITIONAL 
BUSINESS 

- ocquired 
considerable 

layout and equip- | extra effort 

ment often equal 

or exceed the 

profit to be de- 

rived from a siz- 

able increase m 


business. 


and improvement in equipment 
They frequently pay for themselves 
many times over. 


Planning Dispatch to 
. rn rye 
Save Truck Time 
ERHAPS the greatest 
source of lost truck time, espe- 
cially in smaller yards, is the time 
lost at the dispatcher's office. In 
most vards the procedure for han- 
dling dispatch is as follows: 

The driver parks his truck 
enters the dispatcher's office 
loading instructions. 

He loads his truck. 

He returns to the scale for weigh- 
ing ‘on materials ordered or 
charged by weight). 

He enters the office again to re- 
ceive delivery instructions and 
tickets. 

If errors are made, either in the 
loading instructions or delivery in- 
structions, they almost always mean 
time lost and extra running for the 
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va HICH COST OF INEFFICIENT DISPATCH 


Lack of control in dispatch quickly cuts yard profits. 


In 


diagram A is shown how improper dispatch involving delay 
in loading, delivery, and unloading, cut truck’s trips to 9 
a day. Diagram B indicates the time saving and extra 2 
trips daily achieved after the dealer’s salesman had seeured 


the contractor’s cooperation. 


Moreover, each trip to the 
office tor instructions means _ idle 
time for the truck. And it is simply 
amazing, in the average yard, to see 
how freely and thoughtlesslv drivers 
waste time in pleasant but costly 
conversation at the office 
Providing better dispatch 
ocs, therefore, usually means 
dealer should aim at two goals: 
1. Simple but adequate  instruc- 
tion forms for loading and delivery. 
2. A time-saving method of han- 
dling the instructions. 
Use Simple but Clear Instructions 
Penciled scrawls on scratch pacs 
are not a satisfactory means of re- 
Nor is it practical, 
to have a complex 
instructions or 
In mans 


truck 


meth- 
the 


most Cases, 
for delivery 
orders. The simplest end, 
cases, the most practical means of 
recording orders involves two types 
of forms: (1) A telephone record 
slip, which acts also as a loading 


n 
form 


figures will be found on Page 10 
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in«truction slip for the drives; and 
(2) a compact invoice form. Sueh 
a telephone record form is repro- 
duced above, and a good example of 
an invoice form is shown On the op- 
posite page. These are the ad- 
vantages dealers have foeund im 
using this system: 

The phone order slip is made out 
duplicaie, the original going te 
the driver as a loacing instruction 
slip. Thus errors—which are com- 
mon when loading instructions are 
issued verbally—are avoided. Errors 
waste truck time and mileage 

The driver carries his loading in- 
structions with him and can check 
his load after it is placed on the 
truck, 

In addition to these advantages 
in saving time for trucks, this simple 
system has many other advantages 
in making office records, accounts 
and permanent files more accurate 

(To Be Continued) 
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473 Ala., 1920 
324 Ark., 1930 

567 Conn. °30— 

142 Del., 1930 

444 Fla., °30 
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2386 TL, 1920 

809 Md., "30 

889 Minn., “30° 

3011 Mo.. 1930 

309 Mont., °30_ 

186 N. HL. 1930 

14. N. M., 3930 

589 N. C., °30 

~ 206 N. D., 1930 
1813!Ohio, *30 

387 Ore.. 1930 
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273.8. C., 1939 
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~ 234 Utah, 1930 

154 Vi.. 1930 

1234 Va., = 
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ore Good News 


On Sunday, April 12, we ran an advertisement in the Chicago Tribune, not for 
the purpose of bragging, but because we believe Good News is good medicine for 


business today. Below wequote partof this 
advertisement. It proves it can be done! It 
proves the American public will buy! 


Auburn built and shipped 5,649 cars in March this year, as 
compared to 2,499 cars in March last year, making an all- 
time record for Auburn for any month! 


The number of unfilled orders carried over into April 
exceeds by more than 2,000 the unfilled orders carried over 
from February to March. Last April 1,820 Auburn cars 
were produced. Conservative estimates for this April point 
to a requirement of a minimum of 6,000 cars. 


Particularly significant is the fact that Auburn added 206 
dealers and distributors in the month of March, bringing 
Auburn’s distributing organization to the highest point in 
its history. A total of 373 new dealers and distributors have 
been added since the New York Automobile Show in Jan- 
uary, representing an increase of 147 per cent over the 
same period last year. 


In registration position in numerous cities, Auburn now 
occupies 4th, 5th, 6th, and 7th places as compared to 17th, 
Sth, and 19th places a year ago. The roster of owners of 
the new Auburn Custom Models with Free Wheeling is 
significant. It shows the kind of owners that are enjoying 
greater advantages in this remarkably low priced car than 
they formerly found in cars costing $2,000 and more. 


. 
Auburn shipment s to 25 distributors jor the first 3 months of 1931, compared 


| to shipments for the entire year of 1930: 


Varch 31 1939 Varch 3l 1930 

1,083 1,092 Columbus 2x4 71 

New York 2,099 2.456 Hacthord 219 291 
Los Angeles 973 S08 Cincinnati 10 174 
Philadelphia So4 S35 Indianapolis 191 194 
Pittsburgh 525 259 Albany 162 250 


Boston 647 78 Ww ashuagton 123 122 


| 1931—to Entire year 1931—to Entire year 
Chicago 


Cleveland 116 528 Minneapolis 138 ii2 
Milwaukee 57 196 Buitalo 89 162 
5 Rochester 139 157 
Syracuse 117 152 
Portland 72 2% 
Davean» 59 Nt 


Saa Pranciusce 79 
St. Louts 275 
Detrou ”s 
Newark 251 

79 


Kansas City 1,129 9,723 





COMPANY AUBURN, INDIANA 


Below are photographs taken at the Michigan Ave. Auburn Store, Sunday, 
Showing the crowds as a result of this “Good News” advertisement. About 500 
people crowded the store. All Cook County dealers had crowds and sold cars. 
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